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Alkem Laboratories Limited ALKEM

SECTION I: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise
indicates or implies, the following terms have the meanings given below. References to statutes, rules, regulations,
guidelines and policies will be deemed to include all amendments and modifications notified thereto from time to
time.

The words and expressions used but not defined herein shall have the same meaning as is assigned to such terms
under the SEBI ICDR Regulations, the Companies Act, the SCRA, the Depositories Act and the rules and
regulations made thereunder.

Notwithstanding the foregoing, including any terms and abbreviations used in the chapters “Statement of Tax
Benefits”, “Financial Statements”, “Outstanding Litigations and Material Developments”, “Our Business” and
“Main Provisions of the Articles of Association” on pages 102, 213, 398, 129 and 526, respectively, shall have the

meanings given to such terms in these respective chapters.

General Terms

Term

Alkem/ our Company or

the Company

“We”/ “US”/ “Our”

Company Related Terms

Term
Avrticles/ Articles of
Association/ AcA
Auditor / Statutory
Auditor
Board/ Board of
Directors
Ascend
Cachet
Corporate Office

CSR Committee
Director(s)
Enzene

Equity Shares

Group
Group Companies

Independent
Director(s)
Indchemie
Memorandum/
Memorandum of
Association/ MoA
OAIL

Pharmacor
Promoters

Description
Alkem Laboratories Limited, a company incorporated under the Companies Act, 1956,
and having its registered office at Alkem House, Senapati Bapat Marg, Lower Parel,
Mumbai — 400 013, Maharashtra, India.
Unless the context otherwise indicates or implies, refers to our Company together with
our Subsidiaries, on a consolidated basis.

Description
The articles of association of our Company, as amended.

The statutory auditors of our Company, namely, B S R & Co. LLP, Chartered
Accountants.
The board of directors of our Company or a duly constituted committee thereof.

Our Subsidiary, Ascend Laboratories LLC

Our Subsidiary, Cachet Pharmaceuticals Private Limited

The corporate office of our Company located at Alkem House, Senapati Bapat Marg,
Lower Parel, Mumbai — 400 013, Maharashtra, India.

The corporate social responsibility committee of the Board of Directors.

The director(s) of our Company.

Our Subsidiary Enzene Biosciences Limited

The equity shares of our Company of 2 each, fully paid up, unless otherwise specified
in the context thereof.

Our Company along with our Subsidiaries

The companies, firms and ventures promoted by our Promoters and disclosed in the
chapter “Our Promoters, Promoter Group and Group Companies - Our Group
Companies” on page 194.

Independent directors on the Board of Directors. For details of the Independent
Directors, please refer to the chapter “Our Management” on page 174.

Our Subsidiary Indchemie Health Specialities Private Limited

The memorandum of association of our Company, as amended.

Olympic Agro Industries Limited

Our Subsidiary, Pharmacor Pty Ltd, Australia

The promoters of our Company namely, (i) Samprada Singh, (ii) Samprada Singh
(HUF), (iii) Balmiki Prasad Singh, (iv) Manju Singh, (v) Sarandhar Singh, (vi)
Srinivas Singh, (vii) Satish Kumar Singh, (viii) Premlata Singh, (ix) Sarvesh Singh,

2
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Term

Promoter Group

Registered Office
Registrar of
Companies / RoC
Shareholders

Shareholders’
Agreement

Shareholder’s Group 1

Shareholder’s Group 2

Selling Shareholders

Subsidiaries

Offer Related Terms

Term
Allot/ Allotment/
Allotted
Allotment Advice

Allottee
Anchor Investor

Anchor Investor
Allocation Price

Anchor Investor Bid/
Offer Period

Anchor Investor Offer

Description
(x) Annapurna Singh, (xi) Sandeep Singh, (xii) Inderjit Arora; (xiii) Basudeo N.
Singh, (xiv) Rekha Singh, (xv) Dhananjay Kumar Singh, (xvi) Madhurima Singh,
(xvii) Divya Singh, (xviii) Aniruddha Singh, (xix) Mritunjay Kumar Singh, (xX)
Seema Singh, (xxi) Meghna Singh, (xxii) Shrey Shreeanant Singh and (xxiii)
Archana Singh.
Includes such persons and entities constituting promoter group in terms of Regulation
2 (1)(zb) of the SEBI ICDR Regulations and mentioned in the chapter “Promoter,
Promoter Group and Group Companies” on page 194.
The registered office of our Company located at Alkem House, Senapati Bapat Marg,
Lower Parel, Mumbai — 400 013, Maharashtra, India.
The Registrar of Companies, Mumbai located at 100, Everest, Marine Drive Mumbai
— 400 002, Maharashtra, India.
The shareholders of our Company.
Shareholders’ Agreement dated July 13, 2015 entered into between the Promoters
and the Company. For further details, please refer please refer to, “History and
Certain Corporate Matters — Summary of Key Agreements — Shareholders
Agreement” on page 161.
The shareholder’s group 1 consists of certain of our Promoters, namely (i) Samprada
Singh, (ii) Samprada Singh (HUF), (iii) Balmiki Prasad Singh, (iv) Manju Singh, (v)
Sarandhar Singh, (vi) Srinivas Singh, (vii) Satish Kumar Singh, (viii) Premlata Singh,
(ix) Sarvesh Singh, (xX) Annapurna Singh, (xi) Sandeep Singh and (xii) Inderjit Arora.
The shareholder’s group 2 consists of certain of our Promoters, namely (i) Basudeo
N. Singh, (ii) Rekha Singh, (iii) Dhananjay Kumar Singh, (iv) Madhurima Singh, (v)
Divya Singh, (vi) Aniruddha Singh, (vii) Mritunjay Kumar Singh, (viii) Seema Singh,
(ix) Meghna Singh, (x) Shrey Shreeanant Singh and (xi) Archana Singh.
The selling shareholders to the Offer namely, (i) Nawal Kishore Singh, (ii) Jayanti
Sinha, (iii) Rajesh Kumar, (iv) Rekha Singh, (v) Anju Singh, (vi) Anita Singh, (vii)
Rajeev Ranjan, (viii) Prerana Kumar, (ix) Prabhat N Singh, (x) Deepak Kumar Singh,
(xi) Kishore Kumar Singh, (xii) Lalan Kumar Singh, (xiii) Tushar Kumar, (xiv)
Krishna Singh, (xv) Alok Kumar, (xvi) Ashok Kumar, (xvii) Madan Kumar Singh,
and (xviii) Raj Kumar Singh.
The subsidiaries of our Company namely, (i) Cachet Pharmaceuticals Private
Limited, (ii) Indchemie Health Specialities Private Limited, (iii) Enzene Biosciences
Limited, (iv) Alkem Real Estate LLP, (v) Alkem Laboratories (Nigeria) Limited, (Vi)
Alkem Laboratories (Pty) Limited, (vii) Alkem Laboratories Corporation, (Viii)
Alkem Pharma GmbH, (ix) S&B Holdings BV, (x) Pharmacor Pty Ltd., (xi)
ThePharmaNetwork LLC, (xii) Ascend Laboratories Sdn Bhd, (xiii) Ascend
Laboratories SpA, (xiv) Pharmacor Limited, (xv) ThePharmaNetwork LLP, (xvi)
Alkem Laboratories Korea, Inc., (xvii) S&B Pharma Inc. (xviii) Ascend Laboratories
LLC and (ix) Ascend Laboratories (UK) Limited.

Description
Transfer of Equity Shares to successful Bidders pursuant to this Offer.

Note or advice or intimation of Allotment sent to the Bidders who have been or are
to be Allotted Equity Shares after the Basis of Allotment has been approved by the
Designated Stock Exchange.

A successful Bidder to whom the Allotment is made.

A QIB, applying under the Anchor Investor Portion and in accordance with the
requirements specified in the SEBI ICDR Regulations.

The final price at which allocation is being done to Anchor Investors on the Anchor
Investor Bid Period. The Anchor Investor Allocation Price will be decided by our
Company and the Selling Shareholders in consultation with the GCBRLMs.

The final day, one Working Day prior to the Bid/ Offer Opening Date, on which Bids
by Anchor Investors shall be submitted and Allocation to Anchor Investors shall be
completed.

The final price at which Equity Shares will be Allotted to the Anchor Investors in
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Term
Price

Anchor Investor Portion

Application Supported
by Blocked Amount/
ASBA

ASBA Account

ASBA Bidder(s)
AXis

Bankers to the Offer
Basis of Allotment

Bid(s)

Bid Amount

Bid cum Application
Form

Bid/ Offer Closing Date

Bid/ Offer Opening
Date

Description
terms of the Red Herring Prospectus and Prospectus, which price will be equal to or
higher than the Offer Price but not higher than the Cap Price.
Up to 60% of the QIB Portion which may be allocated by our Company and the Selling
Shareholders, in consultation with the GCBRLMs, to Anchor Investors on a
discretionary basis.

One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds,
subject to valid Bids being received from domestic Mutual Funds at or above the
Anchor Investor Allocation Price.

An application, whether physical or electronic, used by ASBA Bidder to make a Bid
authorising a SCSB, to block the Bid Amount in their ASBA Account.

Bids by QIBs (except Anchor Investors) and Non-Institutional Investors should be
compulsorily made through ASBA. Anchor Investors are not permitted to participate
through the ASBA process.

Account maintained with a SCSB and specified in the Bid cum Application Form
submitted by the ASBA Bidders for blocking the extent of the appropriate Bid
Amount specified by an ASBA Bidder in the Bid cum Application Form.

Any Bidder, other than an Anchor Investor, who Bids in the Offer through the ASBA
process.

Axis Capital Limited

The Escrow Collection Bank(s), Refund Bank(s) and Public Issue Bank(s).

The basis on which Equity Shares will be Allotted to successful Bidders under the
Offer and which is described in the chapter “Offer Procedure” on page 476.

An indication to make an offer during the Bid/ Offer Period by a Bidder (other than
Anchor Investors) or during the Anchor Investor Bid/ Offer Period by the Anchor
Investors, to purchase the Equity Shares from Selling Shareholders at a price within
the Price Band, including all revisions and modifications thereto.

The highest value of optional Bids indicated in the Bid cum Application Form and
payable by the Bidder/ blocked in the ASBA Account on submission of a Bid cum
Application Form in the Offer, which shall be net of Employee Discount and Retail
Discount for Eligible Employees and Retail Individual Investors, as applicable.

However for Eligible Employees applying in the Employee Reservation Portion and

the Retail Individual Investors applying at the Cut-Off Price, the Bid amount shall be

Cap Price multiplied by the number of Equity Shares Bid for by such Eligible

Employee/ Retail Individual Investors and mentioned in the Bid cum Application

Form net of Employee/ Retail Discount as the case may be.

The form used by a Bidder, including ASBA Bidders, which is serially numbered

comprising an eight digit application number, to make a Bid and which will be

considered as the application for Allotment in terms of the Red Herring Prospectus

and the Prospectus.

Except in relation to any Bids received from Anchor Investors, the date after which
the Syndicate, the Designated Branches and the Non-Syndicate Registered Brokers
will not accept any Bids, which shall be notified in two national daily newspapers,
one each in English and Hindi, and in one Marathi daily newspaper, each with wide
circulation and in case of any revision, the extended Bid/ Offer Closing Date also to
be notified on the website and terminals of the Syndicate, the Non-Syndicate
Registered Brokers and SCSBs, as required under the SEBI ICDR Regulations.

Our Company and the Selling Shareholders may, in consultation with the GCBRLMs,
consider closing the Bid/ Offer Period for QIBs one Working Day prior to the Bid/
Offer Closing Date in accordance with the SEBI ICDR Regulations which shall be
notified in two national daily newspapers, one each in English and Hindi, and in one
Marathi daily newspaper, each with wide circulation.

Except in relation to Anchor Investor, the date on which the Syndicate, the SCSBs
and the Non-Syndicate Registered Brokers shall start accepting Bids which shall be
notified in two national daily newspapers, one each in English and Hindi, and in one
Marathi daily newspaper, each with wide circulation.

4



ALKEM

Alkem Laboratories Limited

Term
Bid/ Offer Period

Bid Lot
Bidder

Book Building Process/

Method
Broker Centre

CAN/ Confirmation of

Allocation Note
Cap Price
Client ID

Cut-off Price

Demographic Details

Depository
Designated Branch

Designated Date

Designated Stock
Exchange/ DSE
Draft Red Herring
Prospectus or DRHP

Edelweiss
Eligible Employees

Description
The period between the Bid/ Offer Opening Date and the Bid/ Offer Closing Date,
inclusive of both days, during which prospective Bidders (except Anchor Investors)
can submit their Bids, including any revisions thereof. The Bid/ Offer Period shall
comprise of Working Days only. Our Company and the Selling Shareholders, in
consultation with the GCBRLMs may consider closing the Bidding by QIB Bidders
one Working Day prior to the Bid/ Offer Closing Date, which shall be notified in an
advertisement in same newspapers in which the Bid/ Offer Opening advertisement
was published and in such a case the Bid/ Offer Period for the QIBs shall be
determined accordingly.
[e] Equity Shares
Any prospective investor who makes a Bid pursuant to the terms of the Red Herring
Prospectus and the Bid cum Application Form, including an Anchor Investor unless
stated or implied otherwise.
The book building process as provided under Part A of Schedule XI of the SEBI
ICDR Regulations, in terms of which this Offer is being made.
Broker centres notified by the Stock Exchanges where Bidders can submit the Bid
cum Application Forms to a Non-Syndicate Registered Broker.

The details of such Broker Centres, along with the names and contact details of the
Non-Syndicate Registered Broker are available on the websites of the respective
Stock Exchanges.

The note or advice or intimation of allocation of Equity Shares sent to the successful
Anchor Investors who have been allocated Equity Shares after discovery of the
Anchor Investor Offer Price, including any revisions thereof.

The higher end of the Price Band above which the Offer Price will not be finalized
and above which no Bids will be accepted.

Client identification number maintained with one of the Depositories in relation to
demat account.

The Offer Price, as finalised by our Company and the Selling Shareholders in
consultation with the GCBRLMs. Only Retail Individual Investors and Eligible
Employees bidding in the Employee Reservation Portion are entitled to Bid at the
Cut-off Price, for a Bid Amount not exceeding ¥200,000 (which shall be net of
Employee Discount/ Retail Discount, as applicable). No other category of Bidders
are entitled to Bid at the Cut-off Price.

The address, Bidders bank account details, MICR code, name, status and occupation
of a Bidder

A depository registered with SEBI under the Depositories Act.

Such branches of the SCSBs, which shall collect Bid cum Application Forms used
by ASBA Bidders, a list of which is available on http://www.sebi.gov.in/
/cms/sebi_data/attachdocs/1365051213899.html or at such other websites as may be
prescribed by SEBI from time to time.

The date on which funds are transferred from the Escrow Account to the Public Issue
Account or the Refund Account, as appropriate, and instructions for transfer of the
amount blocked by the SCSB from the bank account of the ASBA Bidder to the
Public Issue Account are provided, after the Prospectus is filed with the RoC,
following which the Selling Shareholders shall transfer the Equity Shares in the Offer
for Sale.

(o]

This draft red herring prospectus dated August 6, 2015 issued in accordance with the
SEBI ICDR Regulations, filed with SEBI and which does not contain complete
particulars of the price at which the Equity Shares would be Alloted and the size of
the Offer.

Edelweiss Financial Services Limited

All or any of the following:

(a) apermanent and full time employee of our Company and Subsidiaries (excluding
such employees who are not eligible to invest in the Offer under applicable laws,
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Term

Eligible FPIs

Eligible NRIs

Employee Discount

Employee Reservation
Portion
Escrow Account

Escrow Agreement

Escrow Collection
Banks

First / Sole Bidder

Floor Price

GCBRLMs/ Global Co-
ordinators and Book
Running Lead
Managers

General Information
Document/ GID

Description
rules, regulations and guidelines including Promoters and employees who are part
of the Promoter Group) as of the date of filing of the Red Herring Prospectus with
the RoC and who continues to be an employee of our Company, until the
submission of the Bid cum Application Form, in accordance with applicable law;
and

(b) a Director of our Company (excluding Promoters who are Directors1l of our
Company) who is eligible to apply under the Employee Reservation Portion under
applicable law.

An employee of our Company, who is recruited against a regular vacancy but is on
probation as on the date of submission of the Bid cum Application Form will also be
deemed a ‘permanent and a full time employee’.

The maximum Bid Amount under the Employee Reservation Portion by an Eligible
Employee shall not exceed 200,000 on a net basis.

Eligible Employees may be given a discount, at the discretion of our Company and
the Selling Shareholders, in consultation with the GCBRLMs in accordance with
Regulation 29 of the SEBI ICDR Regulations.

FPIs from such jurisdictions outside India where it is not unlawful to make an offer/
invitation under the Offer and in relation to whom the Red Herring Prospectus
constitutes an invitation to purchase the Equity Shares offered thereby

NRI(s) from jurisdictions outside India where it is not unlawful to make an offer or
invitation under the Offer and in relation to whom the Bid cum Application Form and
the Red Herring Prospectus will constitute an invitation to subscribe to or purchase
the Equity Shares

Our Company and the Selling Shareholders, in consultation with the GCBRLMs,

may offer a discount of up to [®]% (equivalent of I[e]) to the Offer Price to Eligible

Employees and which shall be announced at least five Working Days prior to the Bid/

Offer Opening Date.

Reservation of up to [e] Equity Shares aggregating up to I[e] million, available for

allocation to Eligible Employees on a proportionate basis.

Account opened with the Escrow Collection Banks for the Offer and in whose favour

the Bidder (except ASBA Bidders) will issue cheques or drafts in respect of the Bid

Amount when submitting a Bid.

Agreement to be entered into by our Company, the Selling Shareholders, the

Registrar to the Offer, the GCBRLMs, the Syndicate member(s), the Escrow

Collection Bank(s) and the Refund Bank(s) for collection of the Bid Amounts and

where applicable, refunds of the amounts collected from the Bidders (excluding the

ASBA Bidders), on the terms and conditions thereof.

The banks which are clearing members and registered with SEBI under the Securities

and Exchange Board of India (Bankers to an Issue) Regulations, 1994, with whom

the Escrow Account(s) will be opened.

Bidder whose name shall be mentioned in the Bid cum Application Form or the

Revision Form and in case of joint Bids, whose name shall also appear as the first

holder of the beneficiary account held in joint names.

Lower end of the Price Band, subject to any revision thereto, at or above which the

Offer Price and the Anchor Investor Offer Price will be finalised and below which

no Bids will be accepted.

The global co-ordinators and book running lead managers to the Offer, in this case

being Nomura Financial Advisory and Securities (India) Private Limited, Axis

Capital Limited, J.P. Morgan India Private Limited and Edelweiss Financial Services

Limited.

The General Information Document for investing in public issues prepared and issued

in accordance with the circular (CIR/ CFD/ DIL/ 12/ 2013) dated October 23, 2013,

notified by SEBI, suitably modified and included in “Offer Procedure — General

Information Document for Investing in Public Issues” on page 488.
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Term
Insurance Companies

JPM/ J.P. Morgan
Listing Agreement
Mutual Funds

Mutual Fund Portion

Net Offer
Net QIB Portion

Non-Institutional
Investors

Non-Institutional
Portion

Nomura
Non-Resident

Non-Syndicate Broker

Centre

Non-Syndicate
Registered Broker

Offer/ Offer for Sale

Offer Agreement

Offer Price

Offer Proceeds

Price Band

Description
Any company registered with Insurance Regulatory and Development Authority as
an insurance company.
J.P. Morgan India Private Limited.
The listing agreement to be entered into by our Company with the Stock Exchanges.
A mutual fund registered with SEBI under the Securities and Exchange Board of
India (Mutual Funds) Regulations, 1996.
5% of the Net QIB Portion or [®] Equity Shares available for allocation to Mutual
Funds, out of the Net QIB Portion.
The Offer minus the Employee Reservation Portion.
The portion of the QIB Portion, less the number of the Equity Shares Allotted to the
Anchor Investors.
All Bidders, including Category Il FPIs, that are not QIBs or Retail Individual
Investors and who have Bid for Equity Shares for a cumulative amount more than
200,000 (but not including NRIs other than eligible NRISs).
Portion of the Offer being not less than 15% of the Net Offer consisting of [®] Equity
Shares which shall be available for allocation on a proportionate basis to Non-
Institutional Investors, subject to valid Bids being received at or above the Offer
Price.
Nomura Financial Advisory and Securities (India) Private Limited.
A person resident outside India, as defined under FEMA and includes an NRI, FlII,
FPIs and FVCI.
A broker centre of the Stock Exchanges with broker terminals, where in a Non-
Syndicate Registered Broker may accept Bid cum Application Forms, a list of which
is available on the website of the Stock Exchanges, and at such other websites as may
be prescribed by SEBI from time to time.
A broker registered with SEBI under the Securities and Exchange Board of India
(Stock Brokers and Sub Brokers) Regulations, 1992, having office in any of the Non-
Syndicate Broker Centres, and eligible to procure Bids in terms of the circular No.
CIR/ CFD/ 14/ 2012 dated October 4, 2012 issued by SEBI.
Initial public offering of up to 12,853,442 Equity Shares of face value of I2 each for
cash at a price of [ e] each by way of an Offer for Sale, aggregating up to I[®] million.

The Offer comprises of Net Offer to the public aggregating up to ¥[e] million and
Employee Reservation Portion.

The agreement dated August 6, 2015 entered into among our Company, the Selling
Shareholders and the GCBRLMs, pursuant to which certain arrangements are agreed
to in relation to the Offer.

Final price at which Equity Shares will be Allotted in terms of the Red Herring
Prospectus. The Offer Price will be decided by our Company and the Selling
Shareholders in consultation with the GCBRLMSs on the Pricing Date.

A discount of up to [#]% (equivalent of ¥[@]) per Equity Share on the Offer Price may
be offered to Retail Individual Investors and Eligible Employees. The Rupee amount
of the such discount, if any, will be decided by our Company and the Selling
Shareholders, in consultation with the GCBRLMs, and advertised in [e] editions of
[e], [] editions of [e]and [e] editions of [e®] (which are widely circulated English,
Hindi and Marathi newspapers, Marathi being the regional language of Maharashtra
where our Registered Office is located), at least five Working Days prior to the Bid/
Offer Opening Date, and shall be made available to the Stock Exchanges for the
purpose of uploading on their website.

The proceeds of the Offer. For further details, please refer to the chapter “Objects of
the Offer” on page 98.

Price band of a minimum price of I[e] per Equity Share (Floor Price) and the
maximum price of [ e] per Equity Share (Cap Price) including any revisions thereof.

Price Band and the minimum Bid Lot size for the Offer will be decided by our
Company and the Selling Shareholders in consultation with the GCBRLMs and will
be advertised, at least five Working Days prior to the Bid/ Offer Opening Date, in
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Term

Pricing Date

Prospectus

Public Issue Account

Public Issue Banks

Qualified Institutional
Buyers or QIBs

QIB Portion

Red Herring
Prospectus/ RHP

Refund Account

Refund Banks

Refunds through
electronic transfer of
funds

Registrar/ Registrar to
the Offer

Restated Consolidated
Financial Information

Restated Standalone
Financial Information

Description
[®] edition of the English national newspaper [®], [®] edition of the Hindi national
newspaper [®] and [e] edition of the Marathi newspaper [®], each with wide
circulation.
The date on which our Company and the Selling Shareholders in consultation with
the GCBRLMs finalise the Offer Price.
The prospectus to be filed with the RoC in accordance with section 26 of the
Companies Act, 2013 and the SEBI ICDR Regulations, containing, inter alia, the
Offer Price that is determined at the end of the Book Building process, the size of the
Offer and certain other information.
The bank accounts opened with the Public Issue Banks by the Selling Shareholders
under section 40(3) of the Companies Act, 2013 to receive money from the Escrow
Accounts on the Designated Date and where the funds shall be transferred by the
SCSBs from the ASBA Accounts.
The banks which are clearing members and registered with SEBI under the Securities
and Exchange Board of India (Bankers to an Issue) Regulations, 1994 with whom the
Public Issue Account(s) will be opened.
Qualified institutional buyers as defined under Regulation 2(1)(zd) of the SEBI ICDR
Regulations.
The portion of the Offer of [®] Equity Shares required to be allocated to QIBs.
Red herring prospectus to be issued in accordance with section 32 of the Companies
Act, 2013 and the provisions of the SEBI ICDR Regulations, which will not have
complete particulars of the price at which the Equity Shares will be offered and the
size of the Offer.

Red Herring Prospectus will be registered with the RoC at least three days before the
Bid/ Offer Opening Date and will become the Prospectus upon filing with the RoC
after the Pricing Date.

The account(s) opened with Refund Bank(s), from which refunds (excluding to the
ASBA Bidders), if any, of the whole or part of the Bid Amount shall be made.

The banks which are clearing members and registered with SEBI under the Securities
and Exchange Board of India (Bankers to an Issue) Regulations, 1994 with whom the
Refund Account will be opened.

Refunds through electronic transfer of funds means refunds through NECS, Direct
Credit, NEFT or RTGS, as applicable.

Registrar to this Offer, in this case being Link Intime India Private Limited.

Consolidated financial statement of assets and liabilities as at March 31, 2015, 2014,
2013, 2012 and 2011 and statement of profit and loss and statement of cash flows for
each of the years ended March 31, 2015, 2014, 2013, 2012 and 2011 for our
Company, its Subsidiaries read alongwith all the notes thereto, restated in accordance
with the SEBI ICDR Regulations, which have been prepared and presented under the
historical cost convention using the accrual system of accounting in accordance with
the Indian GAAP and requirements of Companies Act, 1956 (up to March 31, 2014)
and notified sections, schedules and rules of the Companies Act (w.e.f. April 1, 2014)
including accounting standards as prescribed by the Companies (Accounting
Standard) Rules, 2006 as per Section 211(3c) of the Companies Act, 1956 (which are
deemed to be applicable as Section 133 of Companies Act read with Rule 7 of
Companies (Accounts) Rules, 2014, to the extent applicable) and included in the
section “Financial Statements” on page 213

Standalone financial statement of assets and liabilities as at March 31, 2015, 2014,
2013, 2012 and 2011 and statement of profit and loss and statement of cash flows for
each of the years ended March 31, 2015, 2014, 2013, 2012 and 2011 for our Company
read alongwith all the notes thereto, restated in accordance with the SEBI ICDR
Regulations, which have been prepared and presented under the historical cost
convention using the accrual system of accounting in accordance with the Indian
GAAP and requirements of Companies Act, 1956 (up to March 31, 2014) and
notified sections, schedules and rules of the Companies Act (w.e.f. April 1, 2014)
including accounting standards as prescribed by the Companies (Accounting
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Term

Retail Discount

Retail Individual
Bidders / Retail
Individual Investors /
Rlls

Retail Portion/ Retail
Category

Revision Form

Self-Certified Syndicate
Bank or SCSBs

Share Escrow
Agreement

Specified Locations

Sub Syndicate
member(s)

Syndicate

Syndicate Agreement

Syndicate ASBA
Centres
Syndicate member(s)

Transaction Registration
Slip/ TRS

U.S.QIB

Underwriters
Underwriting
Agreement

Working Day

Description
Standard) Rules, 2006 as per Section 211(3c) of the Companies Act, 1956 (which are
deemed to be applicable as Section 133 of Companies Act read with Rule 7 of
Companies (Accounts) Rules, 2014, to the extent applicable) and included in the
section “Financial Statements” on page 213
Our Company and the Selling Shareholders, in consultation with the GCBRLMs,
may decide to offer a discount of I[e] per Equity Share to the Offer Price to Retail
Individual Investors and which shall be announced at least five Working Days prior
to the Bid/ Offer Opening Date.
Individual Bidders, submitting Bids, who have Bid for Equity Shares for an amount
not more than 200,000 in any of the bidding options in the Net Offer (including
HUFs applying through their Karta and Eligible NRIs and does not include NRIs other
than Eligible NRIs).
The portion of the Offer being not less than 35% of the Net Offer available for
allocation to Retail Individual Investor(s) in accordance with the SEBI ICDR
Regulations, subject to valid Bids being received at or above the Offer Price.
Form used by Bidders, including ASBA Bidders, to modify the quantity of the Equity
Shares or the Bid Amount in any of their Bid cum Application Forms or any previous
Revision Form(s).

QIB Bidders and Non-Institutional Investors are not allowed to lower their Bids (in
terms of quantity of Equity Shares or the Bid Amount) at any stage.

The banks which are registered with SEBI under the Securities and Exchange Board
of India (Bankers to an Issue) Regulations, 1994 and offer services in relation to
ASBA, including blocking of an ASBA Account in accordance with the SEBI ICDR
Regulations and a list of which is available on http:/ / www.sebi.gov.in/ sebiweb/
home/ list/ 5/ 33/ 0/ 0/ Recognised Intermediaries or at such other website as may be
prescribed by SEBI from time to time.

Agreement to be entered into between the Selling Shareholders, our Company and the
Escrow Agent in connection with the transfer of Equity Shares under the Offer for
Sale by the Selling Shareholders and credit of such Equity Shares to the demat account
of the Allottees.

Bidding centres where the Syndicate shall accept Bid cum Application Forms

from ASBA Bidders, a list of which is available on the website of SEBI
(http://www.sebi.gov.in) and updated from time to time

A SEBI Registered member of BSE and/ or NSE appointed by the GCBRLMs and /
or Syndicate member(s) to act as a Sub Syndicate member(s) in the Offer.

Includes the GCBRLMSs and Syndicate member(s).

The agreement to be entered into between the GCBRLMs, the Selling Shareholders,
the Syndicate member(s) and our Company in relation to the collection of Bids
(excluding Bids by ASBA Bidders) in this Offer.

Bidding Centres where an ASBA Bidder can submit his Bid cum Application Form
to the Syndicate member(s) and prescribed by SEBI from time to time.

An intermediary registered with the SEBI to act as a syndicate member(s) and who
is permitted to carry on the activity as an underwriter in this case being [e®].

The slip or document issued by member of the Syndicate or the SCSB (only on
demand), as the case may be, to the Bidder as proof of registration of the Bid.
Qualified institutional buyers, as defined in Rule 144A under Securities Act.

The GCBRLMs and the Syndicate member(s).

The agreement among the Underwriters, the Selling Shareholders and our Company
to be entered into on or after the Pricing Date.

Any day, other than Saturdays and Sundays, on which commercial banks in Mumbai
are open for business, provided however, for the purpose of the time period between
the Bid/ Offer Closing Date and listing of the Equity Shares on the Stock Exchanges,
“Working Days” shall mean all days excluding Sundays and bank holidays in
Mumbai in accordance with the SEBI Circular no. CIR/ CFD/ DIL/ 3/ 2010 dated
April 22, 2010.
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Technical/ Industry Related Terms / Abbreviations

Term

Asst.
ANDA
APls

C&F
CDSCO
CEO

CFO

cGMP
DESI
DPCO 2013

DCGI
DMF

EMA
EPCG

Fax

FDA

FDC Drugs
FSSAI
FTFs

GCP

GLP

GMP

ICDS

IMS Health
NDA
NHAM
NLEM
NPPA

Sr.

Tel.

TGA
WHO
UCPMP
UK-MHRA
USFDA
V.P.

Description
Assistant
Abbreviated New Drug Application
Active pharmaceutical ingredients
Clearing and Forwarding
Central Drugs Standard Control Organization of India
Chief Executive Officer
Chief Financial Officer
Current Good Manufacturing Practices
Drug Efficacy Study Implementation
Department of Pharmaceuticals released the revised Drugs (Price Control) Order,
2013
Drug Controller General of India
Drug Master Files
European Medicine Agency
Export Promotion Capital Goods
Facsimile
Food and drugs administration
Fixed dose combination drugs
Food Safety and Standards Authority of India
First-to-files
Good clinical practices
Good laboratory practices
Good manufacturing processes
Income Computation and Disclosure Standards
IMS Health Information and Consulting Services India Private Limited
New drug application
National Health Assurance Mission
National List of Essential Medicines
National Pharmaceutical Pricing Authority
Senior
Telephone
Therapeutic Goods Administration, Australia
World Health Organisation
Uniform Code of Pharmaceutical Marketing Practices
The Medicines and Healthcare Products Regulatory Agency in the United Kingdom
United States Food and Drug Administration
Vice President

Conventional and General Terms/ Abbreviations

Term

AGM
AIF(s)

AS
AY
BPLR
BG
BR
BSE
Bn/ bn
CAGR
CC
CClI
CDSL

Description
Annual general meeting
Alternative investment funds, as defined in, and registered with SEBI under the
Securities and Exchange Board of India (Alternative Investment Funds) Regulations,
2012.
Accounting standards issued by the Institute of Chartered Accountants of India
Assessment year
Bank prime lending rate
Bank guarantee
Base rate
BSE Limited
Billion
Compounded annual growth rate
Cash credit
Competition Commission of India
Central Depository Services (India) Limited
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Term Description

CIN Corporate identity number

CIT Commissioner of Income Tax

CLB Company Law Board

CSR Corporate social responsibility

CST Central Sales Tax

CST Act The Central Sales Tax Act, 1956

CST Rules The Central Sales Tax (Registration and Turnover) Rules, 1957

Category | Foreign
Portfolio Investors
Category Il Foreign
Portfolio Investors
Category 111 Foreign
Portfolio Investors
Consolidated FDI
Policy

Companies Act, 1956

Companies Act/
Companies Act, 2013
Competition Act
DCA and Rules

DIN

DIPP

DP ID
Depositories
Depositories Act
EPS

EOU

Europe MAA
FCNR Account
FDI

FEMA

FEMA Regulations

FlI(s)

FPI(s)

fiscal year/ Fiscal/ FY
FIPB

FLC

FVCI

GAAR
GDP
Gol/ Government
GST
HNI
HUF
ICAI
IFRS
IPO
ILC
IRDA
I.T. Act

FPIs that are registered as “Category | foreign portfolio investors” under the SEBI
FPI Regulations.

FPIs that are registered as “Category Il foreign portfolio investors” under the SEBI
FPI Regulations.

FPIs that are registered as “Category Il foreign portfolio investors” under the SEBI
FPI Regulations.

Consolidated FDI Policy (Circular 1 of 2015) dated May 12, 2015 issued by the
Department of Industrial Policy and Promotion, Ministry of Commerce and Industry,
Government of India, and any modifications thereto or substitutions thereof, issued
from time to time.

The Companies Act, 1956 (without reference to the provisions thereof that have
ceased to have effect upon notification of the sections of the Companies Act, 2013)
along with the relevant rules made thereunder.

The Companies Act, 2013, to the extent in force pursuant to the notification of
sections of the Companies Act, 2013, along with the relevant rules made thereunder.
The Competition Act, 2002

Drugs and Cosmetics Act, 1940 and Drugs and Cosmetics Rules, 1945

Director identification number

Department of Industrial Policy and Promotion, Ministry of Commerce and Industry,
Government of India

Depository participant identification

NSDL and CDSL

The Depositories Act, 1996

Earnings per share

Export oriented unit

Europe Marketing Authorisation Application

Foreign currency non-resident account

Foreign direct investment

The Foreign Exchange Management Act, 1999 read with rules and regulations
thereunder and amendments thereto

The Foreign Exchange Management (Transfer or Issue of Security by a Person
Resident Outside India) Regulations 2000 and amendments thereto.

Foreign Institutional Investors as defined under the SEBI FP1 Regulations.

Foreign Portfolio Investors as defined under the SEBI FP1 Regulations.

Period of 12 months ended March 31 of that particular year, unless otherwise stated.
Foreign Investment Promotion Board

Foreign letter of credit

Foreign Venture Capital Investor, as defined in and registered with SEBI under the
SEBI FVCI Regulations

General anti-avoidance rule

Gross domestic product

Government of India

Goods and Services Tax

High net worth individual

Hindu undivided family

Institute of Chartered Accountants of India

International Financial Reporting Standards

Initial public offering

Inland letter of credit

Insurance Regulatory and Development Authority

The Income Tax Act, 1961
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Term
Indian GAAP
Ind AS
Insider Trading
Regulations
KMP/ Key Management
Personnel/ Key
Managerial Personnel

LER
Libor
LOC
LOU
LLP Act
MAT
MCA
MICR
Mn/ mn
MOU
Mutual Fund(s)

NA/ N.A.
NAV/ Net Asset Value

NCR
NECS
NEFT

Net Worth

NOC
Notified Sections

NR
NRE Account
NRI

NRO Account
NSDL

NSE

OCB/ Overseas
Corporate Body

p.a.
P/ E Ratio

PAN
PAT
PBT
PCFC
P1O
PLR
RBI
RBI Act

Description
Generally Accepted Accounting Principles in India
Indian Accounting Standard
The Securities and Exchange Board of India (Prohibition of Insider Trading)
Regulations, 2015
Key management personnel defined under section 2(1)(s) of the SEBI ICDR
Regulations and includes the officers vested with executive powers and the officers
at the level immediately below the Board and defined more particularly in “Our
Management — Key Management Personnel” on page 190.
Loan equivalent risk
London interbank offer rate
Letters of credit
Letter of undertaking
The Limited Liability Partnership Act, 2008
Minimum alternate tax
Ministry of Corporate Affairs, Government of India
Magnetic ink character recognition
Million
Memorandum of understanding
Mutual Fund(s) means mutual funds registered under the Securities and Exchange
Board of India (Mutual Funds) Regulations, 1996.
Not Applicable
Net Asset Value being paid up equity share capital plus free reserves (excluding
reserves created out of revaluation) less deferred expenditure not written off
(including miscellaneous expenses not written off) and debit balance of Profit and
Loss account, divided by number of issued Equity Shares.
National capital region
National electronic clearing services
National electronic fund transfer
Net worth means the aggregate of the paid up share capital, share premium account,
and reserves and surplus (excluding revaluation reserve).
No objection certificate.
The sections of the Companies Act, 2013 that have been notified by the MCA and are
currently in effect.
Non-resident
Non-resident external account
An individual resident outside India who is a citizen of India or is an ‘Overseas
Citizen of India’ cardholder within the meaning of Section 7 (A) of the Citizenship
Act, 1955.
Non-resident ordinary account
National Securities Depository Limited
National Stock Exchange of India Limited
A company, firm, partnership, society or other corporate body owned directly or
indirectly to the extent of at least 60% by NRIs including overseas trusts, in which
not less than 60% of beneficial interest is irrevocably held by NRIs directly or
indirectly and which was in existence on October 3, 2003 and immediately before
such date had taken benefits under the general permission granted to OCBs under
FEMA. OCBs are not allowed to invest in this Offer, except with the specific
permission of the RBI.
Per annum
Price/ earnings ratio
Permanent account number allotted under the Income Tax Act, 1961.
Profit after tax
Profit before tax
Packing Credit in Foreign Currency
Persons of Indian origin
Prime lending rate
The Reserve Bank of India
The Reserve Bank of India Act, 1934
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Term
RONW
%/ Rs./ Rupees/ INR
RTGS
SAP
SCRA
SCRR
SCSB
SEBI
SEBI Act
SEBI AIF Regulations

SEBI FII Regulations
SEBI FPI Regulations
SEBI FVCI Regulations
SEBI ICDR Regulations

SEBI Takeover
Regulations
SEBI VCF Regulations

Securities Act
SIA

SPV

Sr.

STT

State Government
Stock Exchange(s)
UK

US / U.S./ United States
US GAAP

USD/ US$/ U.S.$
VAT

VCFs

Description
Return on Net Worth
Indian Rupees
Real time gross settlement
Systems, Applications and Products in Data Processing
The Securities Contracts (Regulation) Act, 1956
The Securities Contracts (Regulation) Rules, 1957
Self-certified syndicate bank
The Securities and Exchange Board of India constituted under the SEBI Act.
The Securities and Exchange Board of India Act, 1992
The Securities and Exchange Board of India (Alternative Investment Funds)
Regulations, 2012
The Securities and Exchange Board of India (Foreign Institutional Investors)
Regulations, 1995
The Securities and Exchange Board of India (Foreign Portfolio Investors)
Regulations, 2014
The Securities and Exchange Board of India (Foreign Venture Capital Investors)
Regulations, 2000
The Securities and Exchange Board of India (Issue of Capital and Disclosure
Requirements) Regulations, 2009
The Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011
The erstwhile Securities and Exchange Board of India (Venture Capital Funds)
Regulations, 1996
U.S. Securities Act of 1933, as amended
Secretariat of Industrial Assistance, Department of Industrial Policy & Promotion,
Ministry of Commerce and Industry, Government of India
Special Purpose Vehicle
Senior
Securities transaction tax
The government of a state of the Union of India
BSE and/ or NSE, as the context may refer to
The United Kingdom
The United States of America
Generally Accepted Accounting Principles in the United States of America
United States Dollars
Value added tax
Venture Capital Funds as defined and registered with SEBI under the SEBI VCF
Regulations
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PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
Certain Conventions
All references to “India” in this Draft Red Herring Prospectus are to the Republic of India and all references to

the “U.S.”, “USA” or “United States” are to the United States of America. Further, all references to following
countries are:

Sr. No. Reference Country
1. Australia The Commonwealth of Australia

2. Chile The Republic of Chile

3. Germany The Federal Republic of Germany
4, Kenya The Republic of Kenya

5. Malaysia The Federation of Malaysia

6. Netherlands The Kingdom of Netherlands

7. Nigeria The Federal Republic of Nigeria

8. Philippines The Republic of the Philippines

9. South Africa The Republic of South Africa

10. South Korea The Republic of Korea

11. U.K., UK or United Kingdom The United Kingdom of Great Britain and Northern Ireland

Financial Data

Unless stated otherwise, the financial information in this Draft Red Herring Prospectus is derived from our
Restated Consolidated Financial Information and Restated Standalone Financial Information. The above stated
financial information is restated in accordance with the SEBI ICDR Regulations, which have been prepared and
presented under the historical cost convention using the accrual system of accounting in accordance with the
Indian GAAP and requirements of Companies Act, 1956 (up to March 31, 2014) and notified sections, schedules
and rules of the Companies Act (w.e.f. April 1, 2014) including accounting standards as prescribed by the
Companies (Accounting Standard) Rules, 2006 as per Section 211(3c) of the Companies Act, 1956 (which are
deemed to be applicable as Section 133 of Companies Act read with Rule 7 of Companies (Accounts) Rules, 2014,
to the extent applicable).

In this Draft Red Herring Prospectus, all figures in decimals have been rounded off to the first decimal and all
percentage figures have been rounded off to one decimal places and accordingly there may be consequential
changes in this Draft Red Herring Prospectus.

Our Company’s fiscal year commences on April 1 and ends on March 31 of the next year; accordingly, all
references to a particular fiscal year, unless stated otherwise, are to the 12 month period ended on March 31 of
that year.

There could be significant differences between Indian GAAP, US GAAP and IFRS. The reconciliation of the
financial information to IFRS or US GAAP financial information has not been provided. Our Company has not
attempted to explain those differences or quantify their impact on the financial data included in this Draft Red
Herring Prospectus and we urge investors to consult your own advisors regarding such differences and their
impact on our Company’s financial data. For details in connection with risks involving differences between
Indian GAAP and IFRS, please refer to “Risk Factors — Significant differences could exist between Indian GAAP
and other accounting principles, such as U.S. GAAP and IFRS, which may affect investors’ assessments of our
Company’s IND IFRS financial condition” on page 39. Accordingly, the degree to which the financial
information included in this Draft Red Herring Prospectus will provide meaningful information is entirely
dependent on the reader’s level of familiarity with Indian accounting policies and practices, Indian GAAP, the
Companies Act and the SEBI ICDR Regulations. Any reliance by persons not familiar with Indian accounting
policies, Indian GAAP, the Companies Act, the SEBI ICDR Regulations and practices on the financial
disclosures presented in this Draft Red Herring Prospectus should accordingly be limited.

Unless the context otherwise indicates, any percentage amounts, as set forth in “Risk Factors”, “Our Business ”,
“Management’s Discussion and Analysis of Financial Conditional and Results of Operations” on pages 18, 129
and 358 respectively, and elsewhere in this Draft Red Herring Prospectus have been calculated on the basis of
the Restated Consolidated Financial Information and Restated Standalone Financial Information of our
Company.
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Currency and Units of Presentation

All references to:

o  “Rupees” or “X” or “INR” or “Rs.” are to Indian Rupee, the official currency of the Republic of India;

e “USD” or “US$” are to United States Dollar, the official currency of the United States of America;

e “Euro” or “EUR” are to Euro, the official currency of the European Union and consequently, the official
currency of the Kingdom of Netherlands; and

o All references to the following currencies refer to the official currencies of countries mentioned below:

Sr. No. Currency Country
1 Australian dollar or AUD or $ Australia

2 Chilean peso or CLP or $ Chile

3 Euro or EUR or € Germany

4, Kenyan shilling or KES or Sh Kenya

5. Malaysian ringgit or MYR or RM Malaysia

6 Euro or EUR or € Netherlands

7 Nigerian naira or NGN or ¥ Nigeria

8 Philippine peso or PHP or P Philippines

9 South African rand or ZAR or R South Africa

10. South Korean won or KRW or W
11. British pound or GBP or £

South Korea
U.K., UK or United Kingdom

Except otherwise specified, our Company has presented certain numerical information in this Draft Red Herring
Prospectus in “million units. One million represents 1,000,000 and one billion represents 1,000,000,000.

Exchange Rates

This Draft Red Herring Prospectus contains conversion of certain other currency amounts into Indian Rupees
that have been presented solely to comply with the SEBI ICDR Regulations. These conversions should not be
construed as a representation that these currency amounts could have been, or can be converted into Indian
Rupees, at any particular rate or at all.

The following table sets forth, for the periods indicated, information with respect to the exchange rate between
the Rupee and other currencies:

(in?)
Currency As on March 31,
2011 2012 2013 2014 2015
1 UsSD® 44.6 50.9 54.3 59.9 62.5
1 AUD® 46.1 52.9 56.6 55.3 475
1 Chilean peso® 0.1 0.1 0.1 0.1 0.1
1€9 63.4 67.9 69.5 82.7 67.2
100 Kenyan shilling® 53.6 61.3 63.5 69.3 67.6
1 RM® 14.9 16.9 17.4 18.3 16.8
1 NGN® 0.3 0.3 0.3 0.4 0.3
1 Philippine peso® 1.0 1.2 1.3 1.3 1.4
1 Rand® 6.6 6.6 5.9 5.7 5.1
1 KRW®O 0.0 0.0 0.0 0.1 0.1
1£8D 71.8 81.5 82.2 99.8 92.5
Source:

@ Foreign Exchange Dealer Association of India - Fedai.org.in
@ Foreign Exchange Dealer Association of India - Fedai.org.in
®  Oanda.com

@ Foreign Exchange Dealer Association of India - Fedai.org.in
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(1) Foreign Exchange Dealer Association of India - Fedai.org.in

In case March 31 of any of the respective years is a public holiday, the previous calendar day not being a public
holiday has been considered.

Industry and Market Data

Unless stated otherwise, industry and market data used in this Draft Red Herring Prospectus has been obtained
or derived from publicly available information as well as various industry publications and sources.

Industry publications generally state that the information contained in such publications has been obtained from
publicly available documents from various sources believed to be reliable but their accuracy and completeness
are not guaranteed and their reliability cannot be assured. Accordingly, no investment decision should be based
on such information. Although we believe the industry and market data used in this Draft Red Herring Prospectus
is reliable, it has not been independently verified by us, the Selling Shareholders or the GCBRLMs or any of
their affiliates or advisors. The data used in these sources may have been re-classified by us for the purposes of
presentation. Data from these sources may also not be comparable.

The extent to which the market and industry data used in this Draft Red Herring Prospectus is meaningful
depends on the reader’s familiarity with and understanding of the methodologies used in compiling such data.
There are no standard data gathering methodologies in the industry in which business of our Company is
conducted, and methodologies and assumptions may vary widely among different industry sources.

Such data involves risks, uncertainties and numerous assumptions and is subject to change based on various
factors. Accordingly, investment decisions should not be based solely on such information.

This Draft Red Herring Prospectus includes industry related information from a report published by CRISIL
Research, a division of CRISIL Limited. CRISIL Research (“CRISIL”) has consented to the use of such
information in the Draft Red Herring Prospectus subject to the following disclosure:

CRISIL Research, a division of CRISIL Limited (“CRISIL ") has taken due care and caution in preparing this
report (“Report”) based on the Information obtained by CRISIL from sources which it considers reliable
(“Data”). However, CRISIL does not guarantee the accuracy, adequacy or completeness of the Data / Report and
is not responsible for any errors or omissions or for the results obtained from the use of Data / Report. This Report
is not a recommendation to invest / disinvest in any company covered in the Report. CRISIL especially states that
it has no liability whatsoever to the subscribers / users / transmitters/ distributors of this Report. CRISIL Research
operates independently of, and does not have access to information obtained by CRISIL’s Ratings Division /
CRISIL Risk and Infrastructure Solutions Ltd (“CRIS”), which may, in their regular operations, obtain
information of a confidential nature. The views expressed in this Report are that of CRISIL Research and not of
CRISIL’s Ratings Division / CRIS. No part of this Report may be published/reproduced in any form without
CRISIL’s prior written approval.
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FORWARD LOOKING STATEMENTS

This Draft Red Herring Prospectus contains certain “forward-looking statements”. These forward-looking
statements can generally be identified by words or phrases such as “will”, “aim”, “will likely result”, “believe”,
“expect”, “will continue”, “anticipate”, “estimate”, “intend”, “plan”, “contemplate”, “seek to”, “future”,
“objective”, “goal”, “project”, “should”, “will pursue” and similar expressions or variations of such expressions.

All statements contained in this Draft Red Herring Prospectus that are not statements of historical fact constitute
“forward-looking statements”. All statements regarding our expected financial condition and results of operations,
business, plans, objectives, strategies, goals and prospects are forward-looking statements.

Forward-looking statements reflect our current views with respect to future events and are not a guarantee of
future performance. These statements are based on our management’s beliefs and assumptions, which in turn are
based on currently available information. Although our Company believes the assumptions upon which these
forward-looking statements are based to be reasonable, any of these assumptions could prove to be inaccurate,
and the forward-looking statements based on these assumptions could be incorrect.

Further, the actual results may differ materially from those suggested by the forward-looking statements due to
risks or uncertainties associated with our expectations with respect to, but not limited to, regulatory changes
pertaining to the pharmaceutical industry in India in which our Company operates and our ability to respond to
them.

Important factors that could cause actual results to differ materially from our expectations include, but are not
limited to, the following:

1. Price fluctuation due to Drug Prices Control Order and NLEM,;

2. Our ability to successfully implement our strategy, growth and expansion plans;

3. Our ability to identify market trends and customer preferences early on and to leverage this information
successfully;

The outcome of legal or regulatory proceedings that our Company is or might become involved in;
Contingent liabilities, environmental problems and uninsured losses;

Government approvals;

Changes in government policies and regulatory actions that apply to or affect our business;

Developments affecting the Indian economy; and

Uncertainty in global financial markets.

©CoNo M

We cannot assure investors that the expectation reflected in these forward-looking statements will prove to be
correct. Given these uncertainties, investors are cautioned not to place undue reliance on such forward-looking
statements and not to regard such statements as a guarantee of future performance.

By their nature, certain risk disclosures are only estimates and could be materially different from what actually
occurs in the future. As a result, actual future gains or losses could materially differ from those that have been
estimated. Our Company, the Directors, the GCBRLMs and their respective affiliates or associates do not have
any obligation to, and do not intend to, update or otherwise revise any statements reflecting circumstances arising
after the date hereof or to reflect the occurrence of underlying events, even if the, underlying assumptions do not
come to fruition. In accordance with the SEBI ICDR Regulations, our Company and the GCBRLMs will ensure
that investors in India are informed of material developments until such time as the grant of listing and trading
permissions by the Stock Exchanges for the Equity Shares allotted pursuant to the Offer. Each of the Selling
Shareholders will ensure that investors are informed of material developments in relation to statements and
undertakings made by such Selling Shareholder in the Red Herring Prospectus until the time of the grant of listing
and trading permission by the Stock Exchanges.

All forward looking statements are subject to risks, uncertainties and assumptions about us that could cause our
actual results to differ materially from those contemplated by the relevant forward looking statement. For further
discussion of factors that could cause our actual results to differ from our expectations, please refer to the chapters
“Risk Factors”, “Our Business ” and “Management’s Discussion and Analysis of Financial Condition and Results
of Operation” on pages 18, 129 and 358, respectively.
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SECTION II: RISK FACTORS

An investment in the Equity Shares involves a high degree of risk. You should carefully consider all
information in this Draft Red Herring Prospectus, including the risks and uncertainties described below, before
making an investment in the Equity Shares. If any or some combination of the following risks actually occur,
our business, prospects, results of operations and financial condition could suffer, the trading price of the
Equity Shares could decline and you may lose all or part of your investment. In addition, the risks set out in this
section may not be exhaustive and additional risks and uncertainties not presently known to us, or which we
currently deem to be immaterial, may arise or may become material in the future. Unless specified in the relevant
risk factor below, we are not in a position to quantify the financial implication of any of the risks mentioned below.
Any potential investor in the Equity Shares should pay particular attention to the fact that we are subject to
extensive regulatory environment that may differ significantly from one jurisdiction to other. In making an
investment decision, prospective investors must rely on their own examination of us on a consolidated basis and
the terms of the Offer including the merits and the risks involved. To obtain a complete understanding of our
business, you should read the sections “Our Business” and “Management’s Discussion and Analysis of Financial
Condition and Result of Operations” on pages 129 and 358, respectively. If our business, result of operations or
financial condition suffers, the price of the Equity Shares and the value of your investments in the Equity Shares
could decline.

This Draft Red Herring Prospectus also contains forward looking statements, which refers to future events that
produce known and unknown risks, uncertainties and other factors, many of which are beyond our control, which
may cause the actual results to be materially different from those expressed or implied by the forward looking
statements. Please refer to the chapter “Forward Looking Statements” on page 17.

In this section, unless the context otherwise requires, a reference to our “Company ” refers to Alkem Laboratories
on a stand-alone basis and “we”, “us” and “our” refers to Alkem Laboratories Limited, and our Subsidiaries on
a consolidated basis. Unless otherwise stated or the context otherwise requires, the financial information used in
this section is derived from our Restated Consolidated Financial Information and Restated Standalone Financial
Information, as applicable.

Risks relating to our Business

1. There are outstanding litigations involving our Company, our Promoters, our Directors and our Subsidiaries.
Our Company, our Promoters, our Directors and our Subsidiaries are involved in certain legal proceedings
which are pending at different levels of adjudication before various courts, tribunals and appellate authorities.
We cannot provide assurance that these legal proceedings will be decided in our favour. Decisions in such
proceedings adverse to such person/ entity’s interests may have a significant adverse effect on our business,

results of operations, cash flows and financial condition.

A summary of the pending civil and criminal proceedings involving our Company, our Promoters, our
Directors and our Subsidiaries is provided below:

Litigations against our Company

Category Company
No. of Amount, to the extent quantifiable (X million)
Proceedings
Criminal Complaints 20 24
Civil Proceedings 16 2.2
Tax Proceedings (Direct and Indirect) 73 1,324.7
Labour Matters 23 3.3

Litigations by our Company

Category Company
No. of Proceedings Amount, to the extent quantifiable (¥ million)
Criminal Proceedings 45 56.2
Civil Proceedings 11 28.9
Labour Matters 6 Nil
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Litigations against Indchemie
Category
Criminal Complaints
Civil Proceedings
Tax Proceedings (Direct and Indirect)
Labour Matters

Litigations by Indchemie
Category
Criminal Complaints
Civil Proceedings
Labour Matters

Litigations against Cachet
Category
Criminal Complaints
Civil Proceedings
Tax Proceedings (Direct and Indirect)
Labour Matters

Litigations by Cachet
Category
Criminal Complaints
Civil Proceedings
Labour Matters

Litigations against our Promoters
Category
Criminal Complaints
Civil Proceedings
Tax Proceedings (Direct and Indirect)
Labour Matters

Litigations against our Directors
Category
Criminal Complaints
Civil Proceedings

Tax Proceedings (Direct and Indirect)
Labour Matters

No. of Proceedings
5
Nil
3
Nil

No. of Proceedings
25
1
Nil

No. of Proceedings
3
Nil
17
1

No. of Proceedings
9
Nil
Nil

No. of Proceedings
18
2
Nil
Nil

No. of Proceedings
18
2
Nil
Nil

Subsidiaries
Amount, to the extent quantifiable (X million)
Nil
Nil
2.7
Nil

Subsidiaries
Amount, to the extent quantifiable (X million)
2.4
Nil
Nil

Subsidiaries
Amount, to the extent quantifiable (X million)
Nil
Nil
110.1
0.4

Subsidiaries
Amount, to the extent quantifiable (X million)
8.5
Nil
Nil

Promoters
Amount, to the extent quantifiable (X million)
2.1
Nil
Nil
Nil

Directors
Amount, to the extent quantifiable (X million)
2.1
Nil
Nil
Nil

For further details of legal proceedings involving the Company, our Promoters, our Directors and our
Subsidiaries, please refer to the chapter “Outstanding Litigation and Material Developments” on page 398.
In addition to the aforementioned legal proceedings there are notices / summons issued against our Company
from time to time. For further ddetails please refer to “Outstanding Litigation and Material Developments -
Notices against our Company” on page 431. Furthermore, if significant claims are determined against us and
we are required to pay all or a portion of the disputed amount, there could be a material adverse effect on our
business, results of operations, financial conditions and prospects. We are currently, and may in the future
be, implicated in lawsuits in the ordinary course of business, including lawsuits and arbitrations and counter
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claims. Litigations and arbitrations could result in substantial costs and a diversion of efforts and attention of
our management and/or subject us to significant liabilities to third parties.

2. Our business is subject to extensive regulation. If we fail to comply with the applicable regulations prescribed by
governments and regulatory agencies, our business, results of operations and financial condition could be
adversely affected.

We operate in a highly regulated industry and our operations are subject to extensive regulation in each market
in which we do business. Regulatory authorities in each of these markets must approve our products before
we or our distribution agents can market them. Applicable regulations have become increasingly stringent, a
trend which may continue in the future. The penalties for non-compliance with these regulations can be
severe, including the revocation or suspension of our business licence, imposition of fines and criminal
sanctions in those jurisdictions.

We have ongoing obligations to regulatory authorities, such as the Central Drugs Standard Control
Organization of India (“CDSCO”) and the Food Safety and Standards Authority of India (“FSSAI”), in each
case, in India, the United States Food and Drug Administration (“USFDA”) in the United States, the
Medicines and Healthcare Products Regulatory Agency in the United Kingdom (“UK-MHRA”), the
European Medicine Agency (“EMA”) in the EU and the Therapeutic Goods Administration (“TGA”) in
Australia, both before and after a product’s commercial release. For example, our manufacturing facilities
and products are subject to auditing processes by various regulatory agencies of the countries where we
market and sell our products, including the USFDA. Regulatory agencies may at any time inspect our
manufacturing facilities or the quality of our products based on newly developed scientific knowledge and/or
tools. If any inspection or quality assessment results in observations/ alerts or sanctions, the relevant regulator
may amend or withdraw our existing approvals to manufacture and market our products in such jurisdiction,
which could adversely affect our business, financial condition and results of operations.

If we fail to comply with applicable statutory or regulatory requirements, there could be a delay in the
submission or grant of approval for the manufacturing and marketing new products. Moreover, if we fail to
comply with the various conditions attached to such approvals, licenses, registrations and permissions once
received, the relevant regulatory body may suspend, curtail or revoke our ability to market such products or
impose fines upon us. In the United States, India, and many of the international markets in which we sell our
products, the approval process for a new product is complex, lengthy and expensive. The time taken to obtain
approvals varies by country, but generally takes between six months and several years from the date of
application. If we fail to obtain such approvals, licenses, registrations and permissions, in a timely manner or
at all, our business, results of operations and financial condition could be adversely affected.

Our business is also subject to ongoing oversight by various regulatory authorities. In 2007, the DCGI issued
directions to state drug controllers for withdrawal of 294 FDC Drugs which has been stayed by an order of
the Madras High Court and the matter remains subjudice. Subsequently, the DCGI in its circular dated January
15, 2013 to state drug controllers instructed manufacturers to apply for an approval for FDC Drugs which are
classified as “new drugs” and licensed by state licensing authorities prior to October 1, 2012 but not the
DCGI. The manufacturers were required to prove the safety and efficacy of these FDC Drugs. Accordingly,
we made applications for such FDC Drugs which were manufactured by us. The DCGI in its letter dated July
16, 2015 informed us that four of our FDC Drug formulations were found to be irrational and the Company
should show cause in order for the authorities to not cancel its manufacturing licence for these drugs. We are
in the process of preparing its response to the DCGI. Further, we had applied to the FSSAI for approval in
relation to certain health and nutritional supplement products. The FSSAI rejected four such products and the
other products submitted for approval are presently under review. We have modified the formulation with
respect to two such products which were rejected by the FSSAI and have submitted these products for
reconsideration. In case the DCGI or the FSSAI instructs pharmaceutical companies to withdraw the above
mentioned products, our business, financial condition and results of operation may be adversely affected.

We are also subject to a broad range of safety, health, environmental, labour, workplace and related laws and
regulations in the jurisdictions in which we operate, which impose controls on the disposal and storage of raw
materials, noise emissions, air and water discharges, on the storage, handling, discharge and disposal of
chemicals, employee exposure to hazardous substances and other aspects of our operations. For example, local
laws in India limit the amount of hazardous and pollutant discharge that our manufacturing facilities may release
into the air and water. The discharge of raw materials that are chemical in nature or of other hazardous substances
into the air, soil or water beyond these limits may cause us to be liable to regulatory bodies or third parties. In
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addition, we may be required to incur costs to remedy the damage caused by such discharges, pay fines or other
penalties for non-compliance. Complying with, and changes in, these laws and regulations may increase our
compliance costs and adversely affect our business, prospects, results of operations and financial condition.
Furthermore, non-compliance with the limits prescribed by the relevant laws and regulations may lead to the
suspension of our manufacturing licences, which will halt production and adversely affect our business
operations.

We are also subject to the laws and regulations governing relationships with employees in such areas as
minimum wage and maximum working hours, overtime, working conditions, hiring and termination of
employees, contract labour and work permits.

Our business is also subject to, among other things, the receipt of all required licenses, permits and authorizations
including local land use permits, manufacturing permits, building and zoning permits, and environmental, health
and safety permits. Changes or concessions required by regulatory authorities could also involve significant
costs and delays which could adversely affect our financial condition and results of operation.

In countries where we have limited experience, we are subject to additional risks related to complying with a
wide variety of local laws, including restrictions on the import and export of certain intermediates, drugs,
technologies and multiple and possibly overlapping tax structures. Further, regulatory requirements are still
evolving in many markets and are subject to change and as a result may, at times, be unclear or inconsistent.
Consequently, there is increased risk that we may inadvertently fail to comply with such regulations, which
could lead to enforced shutdowns and other sanctions imposed by the relevant authorities, as well as the
withholding or delay in receipt of regulatory approvals for our new products.

For details of pending matters with regulatory authorities involving the Company or our products, and the
likely impact wherever quantifiable, please refer to “-There are outstanding litigations involving our
Company, our Promoters, our Directors and our Subsidiaries.” on page 18.

3. The regulatory uncertainty associated with pharmaceutical pricing, reimbursement and related matters could
adversely affect the marketing, pricing and demand for our products.

In many countries in which we currently operate, including India, pharmaceutical prices are subject to
regulation. The existence of price controls can limit the revenues we earn from our products. India enacted the
National Pharmaceuticals Pricing Policy in 2012. As a result, a number of drug formulations were identified
as essential drugs and were added to India’s National List of Essential Medicines and these drugs are
subjected to price controls in India. On May 15, 2013, the Department of Pharmaceuticals released the revised
DPCO 2013 (which replaced the earlier Drugs (Prices Control) Order, 1995). The DPCO 2013 governs the
price control mechanism for 509 formulations listed in the National List of Essential Medicines. As per this
order, the prices of each of the formulations are determined based on the average of all drugs having an Indian
market share of more than 1% by value. The individual drug price notifications for a majority of the products
have been released by the National Pharmaceutical Pricing Authority. The DPCO 2013 also regulates the
margin that can be offered to the trade channels including the retailers. For details please refer to
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on
page 358.

Under terms of the DPCO 2013 non-compliance with the notified ceiling price or breaching the ceiling price
would be tantamount to overcharging the consumer under the order, and the amount charged over and above
the ceiling price shall be recovered along with interest thereon from the date of overcharging. Further, non-
compliance with the price notification issued by NPPA, could also attract prosecution of the officers of the
company under the Essential Commodities Act, 1955 including imprisonment for a term up to seven years
and shall also be liable for fine. Any action against us or our management for violation of the DPCO 2013
may divert management attention and could adversely affect our business, prospects, results of operations and
financial condition.

4. Ourtop 20 brands account for a majority of our domestic sales. Additionally, certain therapeutic areas and certain
states generate a significant portion of our total domestic revenue. Our business, prospects, results of operations
and financial condition may be adversely affected if any of our top 20 brands or our other products in our key
therapeutic or geographic areas do not perform as expected or if competing products become available and gain
wider market acceptance.
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We are heavily dependent on our top 20 brands, which together generated 54.8% of our total domestic
revenues for fiscal year 2015 (Source: IMS). In addition, we generate a significant portion of our total revenue
in India from the sale of products in certain therapeutic areas, such as anti-infectives, gastro-intestinal, pain
and analgesics and vitamins, minerals and nutrients. Anti-infectives, gastro-intestinal, pain and analgesics
and vitamins, minerals and nutrients products contributed 43.8%, 17.2%, 11.5% and 8.3%, respectively for
fiscal year 2015 (Source: IMS), towards our total sales of domestic pharmaceutical products. Our revenues
from these therapeutic areas may decline as a result of increased competition, regulatory action, pricing
pressures or fluctuations in the demand for or supply of our products. Similarly, in the event of any
breakthroughs in the development of alternative drugs for these therapeutic areas, our products may become
obsolete or be substituted by such alternatives. Our failure to effectively react to these situations or to
successfully introduce new products in these therapeutic areas, could adversely affect our business, prospects,
results of operations and financial condition. Further, we generate a significant portion of our revenue from
the sales of our products in the states of West Bengal, Uttar Pradesh and Bihar in India. Our business, financial
condition and results of operations could be adversely affected if our volumes of sales in these regions decline.

5. We are susceptible to product liability claims that may not be covered by insurance which may require substantial
expenditure and may adversely affect our reputation and if successful, could require us to pay substantial sums.

We face the risk of loss resulting from, and the adverse publicity associated with, product liability lawsuits
especially in the United States, Australia and Europe, whether or not such claims are valid. With respect to
the United States, we manufacture and sell products in this market which is noted for its litigious nature and
high awards of damages.

We may also be subject to claims resulting from manufacturing defects or negligence in storage or handling
which may lead to the deterioration of our products. For example, our distributors may continue to sell
our products beyond their expiry date or product recall. Even unsuccessful product liability claims would
likely require us to incur substantial amounts on litigation, divert management’s time, adversely affect our
goodwill and impair the marketability of our products. Moreover, a deterioration in our quality controls could
also result in product liability claims against us. The risk of product liability suits is also likely to increase if,
we develop our own new patented products in addition to making generic versions of drugs that have been
in the market for some time.

We cannot be certain that our product liability insurance will, in fact, be sufficient to cover the foregoing
claims or our policy limits will be sufficient to cover such claims or that we will be able to maintain adequate
insurance coverage in the future at acceptable costs. Further, we may not have taken insurance or may
not have vendor extension covers from our partners’ insurance policies in the countries into which we
export our products. A successful product liability claim that is excluded from coverage or exceeds our
policy limits may require us to pay substantial sums and may adversely affect our financial position and
results of operations. In addition, insurance coverage for product liability may become prohibitively
expensive in the future. From time to time, the pharmaceutical industry has experienced difficulty in
obtaining desired product liability insurance coverage. If any product liability claim is not covered by
insurance or exceeding the policy limits were sustained against us, it could adversely affect our business,
financial condition and results of operations.

6. If there is a change in policies related to tax, duties or other such levies applicable to us, it may affect our
results of operations.

We benefit from certain tax regulations and incentives that accord favourable treatment to certain of our
manufacturing facilities as well as for our research and development activities. These tax benefits include
income tax deductions, excise refunds and export incentives. For details regarding income tax deductions,
please refer to the chapter “Statement of Tax Benefits” on page 102.

On March 31, 2015, the Ministry of Finance, Government of India has issued 10 Income Computation and
Disclosure Standards (“ICDS”), a new framework for computation of taxable income by all assessees. All
assessees would be required to adopt these standards for the purposes of computation of taxable income under
the heads “Profit and Gains of Business or Profession” and “Income from Other Sources”. These standards
are applicable for the previous fiscal commencing April 1, 2015, i.e., assessment year 2016 — 17 onwards.

New or revised accounting policies or policies related to tax, duties or other such levies promulgated from
time to time by the relevant authorities may significantly affect our results of operations. We cannot assure
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you that we would continue to be eligible for such lower tax rates or any other benefits. The reduction or
termination of our tax incentives, or non-compliance with the conditions under which such tax incentives are
made available, will increase our tax liability and adversely affect our business, prospects, results of
operations and financial condition.

7. Any manufacturing or quality control problems may damage our reputation for high quality products
and expose us to litigation or other liabilities, which could adversely affect our financial results.

Pharmaceutical manufacturers are subject to significant regulatory scrutiny. We own and operate 14
manufacturing facilities in India and two manufacturing facilities in the United States and must register,
and manufacture products in these facilities in accordance with current good manufacturing practices
(“cGMP”) stipulated by the USFDA, UK-MHRA, EMA, TGA, WHO, state level food and drug
administrations, the DCGI, CDSCO, FSSAI and other regulatory agencies. Furthermore, we are liable for the
quality of our products for the entire duration of the shelf life of the product. After our products reach the
market, certain developments could adversely affect demand for our products, including any contamination
of our products by intermediaries, re-review of products that are already marketed, new scientific information,
greater scrutiny in advertising and promotion, the discovery of previously unknown side effects or the recall
or loss of approval of products that we manufacture, market or sell.

In May 2014, the FDA quarantined and eventually asked us to destroy our stock of products under the drug
efficacy study implementation (DESI) program at our distribution centre in Ohio on the grounds that the
products were unapproved. The total financial impact of the destruction of our stock was approximately U.S.
$1.5 million. Additionally, in the past we have received some observations from the FDA, following their
audit of our facilities, which we have complied with.

There can be no assurance that there will not be any similar regulatory actions, recalls of any of our products
or investigations of our manufacturing facilities or our processes in the future.

Disputes over non-conformity of our products with such quality standards or specifications are generally
referred to independent government approved testing laboratories. If any such independent laboratory
confirms that our products do not conform to the prescribed or agreed standards and specifications, we would
bear the expenses of replacing and testing such products, which could adversely affect our business, results
of operations and financial condition.

We also face the risk of loss resulting from, and the adverse publicity associated with, manufacturing or
quality problems. Such adverse publicity harms the brand image of our Company and products. We may be
subject to claims resulting from manufacturing defects or negligence in storage and handling of our products.
In certain jurisdictions in which we operate (such as the United States), the quantum of damages, especially
punitive, awarded in cases of product liability can be extremely high. The existence, or even threat, of a major
product liability claim could also damage our reputation and affect consumers’ views of our other products,
thereby adversely affecting our business, results of operations and financial condition. Any loss of our
reputation or brand image, for whatsoever reason may lead to a loss of existing business contracts and
adversely affect our ability to enter into additional business contracts in the future.

8. Any delay in production at, or shutdown of, any of our manufacturing facilities or at any of the third
party manufacturing facilities we use, could adversely affect our business, results of operations and
financial condition.

The success of our manufacturing activities depends on, among other things, the productivity of our
workforce, compliance with regulatory requirements and the continued functioning of our manufacturing
processes and machinery. Disruptions in our manufacturing activities could delay production or require us to
shut down the affected manufacturing facility. Our manufacturing facility at Sikkim manufactures a majority
of the products for domestic sales and, as such, any disruption in the production or a shutdown of the facility
at Sikkim would have a material adverse effect on our business, financial condition and results of operations.
Moreover, some of our products are permitted to be manufactured at only those facilities that have received
specific approvals, and any shut down of such facilities will result in us being unable to manufacture such
product for the duration of such shut down. Such an event will result in us being unable to meet with our
contractual commitments, which will have an adverse effect on our business, results of operation and financial
condition.
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Further, any disagreements with trade unions with respect to third party manufacturers could disrupt our
workforce and adversely affect our business, financial condition and results of operations. We may also be
subject to manufacturing disruptions due to delays in receiving regulatory approvals, which may require our
manufacturing facilities to cease or limit production until the required approvals are received, or disputes
concerning these approvals are resolved. Moreover, as regulatory approvals for manufacturing drugs are site-
specific, production cannot be transferred to another location which could adversely affect our business,
results of operations and financial condition.

Any interruption at our manufacturing facilities, including natural or man-made disasters, workforce
disruptions, regulatory approval delays, fire or the failure of machinery, could reduce our ability to meet the
demand under our contracts for the affected period, which could affect our business, prospects, results of
operations and financial condition. We use highly flammable materials such as acetone, ethanol, methanol
and toluene in our manufacturing processes and are therefore subject to the risk of loss arising from fire or
explosions. Although we have implemented industry acceptable risk management controls at our
manufacturing locations and continuously seek to upgrade them, the risk of fire or explosion associated with
these materials cannot be completely eliminated.

Additionally, we rely on certain third party contract manufacturers for the supply of certain products. In the
event that there are disruptions in the manufacturing facilities of such third party contract manufacturers, it
will impact our ability to deliver such products and meet with our contractual commitments. Additionally,
the use of third party contract manufacturers are subject to certain risks, such as our inability to monitor the
quality, safety and manufacturing processes on a continual basis at such third party manufacturing facilities.
As a result, there can be no assurance that we will be able to maintain high quality standards in respect of the
products that such third party contractors provide us. If these third party manufacturing facilities cease to be
available to us at costs acceptable to us or we experience problems with, or interruptions in, such services,
and we are unable to find other facilities to provide similar manufacturing capacity on comparable terms and
on a timely basis, our operations would be disrupted and our financial condition and results of operations
could be adversely affected.

9. If we do not maintain the size of our field force and/or the number of our arrangements for the
distribution of our products, our business, results of operations and financial condition could be
adversely affected.

In most of the domestic and international markets in which we have a presence, we rely heavily on our field
force of medical representatives to sell our products. In India, our field force comprised 5,856 medical
representatives as of June 30, 2015. We generate demand for our products in India through our field force of
medical representatives, who frequently visit prescribers to promote our product portfolio and also visit
pharmacies and distributors to ensure that our brands are adequately stocked. If we are unable to maintain the
size of our domestic field force, we will be unable to effectively market our products, which will adversely
affect our business, financial condition and results of operations. Additionally, in the past, our sales operations
in a certain state was disrupted by a local association. Any such disruptions by similar local associations can
also adversely affect our ability to market our products.

We currently do not have a field force in every international market in which we do business. As we look to
expand our international operations and enter into newer markets, we cannot assure you that our field force
will succeed in these markets. Third party distributors may be better equipped to promote competitor
products, due to market experience and long standing relationships, which could adversely affect our
business, financial condition and results of operations. Further, any expansion of our field force in our
domestic or international markets, including new markets, may impact our margins as there would be
increased costs of an expanded field force which may not lead to increased revenues in the short term or at
all.

In expanding internationally and where we do not have any subsidiaries, we typically appoint local third
parties to help import, distribute and to register our products. We may not be able to find suitable partners
or successfully enter into arrangements on commercially reasonable terms or at all. Additionally, our
distribution partners may make important marketing and other commercial decisions concerning our
products without our input. As a result of these arrangements, many of the variables that may affect our
business, are not exclusively within our control.

Moreover, we retain some of our partners and distributors on a non-exclusive basis, which allows them to
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engage with our competitors. We also compete for partners with other leading pharmaceutical companies
that may have more visibility, greater brand recognition and financial resources, and a broader product
portfolio than we do. If our competitors provide greater incentives to our partners, our partners may choose
to promote the products of our competitors instead of our products. Our dependence on distribution
partnerships to market some of our products may subject us to a number of risks, including:

e not being able to control the amount and timing of resources that our partners may devote to the marketing
of our products;

e our partner’s marketing our products outside their designated territory, possibly in violation of the exclusive
distribution rights, if any, of other distributors; and

e significant changes in a partner’s business strategy that may adversely affect its willingness or ability to
fulfil its obligations under any arrangement.

Any shortfall in the supply of our raw materials or an increase in raw material costs or other input
costs may adversely impact the pricing and supply of our products and have an adverse effect on our
business.

Raw materials (including packaging materials) are subject to supply disruptions and price volatility caused
by various factors, including commodity market fluctuations, the quality and availability of supply,
currency fluctuations, consumer demand, changes in government programs and regulatory sanctions.
Substantially all our raw materials are purchased from third parties. Our suppliers may be unable to provide
us with a sufficient quantity of our raw materials at a suitable price for us to meet the demand for our
products. The available amounts of raw materials may not adjust in response to increasing demand in
certain circumstances, our suppliers may choose to supply the raw materials to our competitors instead of us.
There is a risk that one or more of these existing suppliers could discontinue their operations, which could
adversely impact our ability to source raw materials at a suitable price and meet our order requirements.
Any increase in raw material prices will result in corresponding increases in our product costs.

We use third party transportation providers for the supply of most of our raw materials and delivery
of our products to domestic and overseas customers. For fiscal year 2015, our main transportation vendor
accounted for 65.2% of transportation activities in terms of freight costs. Due to our heavy reliance on a single
vendor, factors such as increased transportation costs and transportation strikes at the vendor could
adversely impact the supply of raw materials that we require and the delivery of our products. In addition,
raw materials and products may be lost, delayed or damaged in transit for various reasons including accidents
and natural disasters.

We also import our raw materials and some of the equipment used in our manufacturing facilities and are
subject to risks related to currency fluctuation, global logistics disruptions and other factors. A failure to
maintain our required supply of raw materials and equipment could adversely affect our ability to deliver
our products to customers in an efficient, reliable and timely manner and adversely affect our business,
prospects, financial condition and results of operations.

Certain approvals for marketing or manufacturing our products in certain jurisdictions have not been
obtained in our name nor in the name of our Subsidiaries. If the parties that hold such approvals
default in complying with the terms of such approvals and, as a result, we are unable to market our
products in those countries, it would have an adverse effect on our business, financial condition and
results of operations.

The local laws in the countries in which we operate impose restrictions on the grant of product registrations
and manufacturing licenses to foreign entities. We enter into agreements with local distributors or
manufacturers in order to apply for and obtain these registrations and licenses for our products under our
name or under a local party’s name where required by applicable law. If the parties that hold such approvals
default in complying with the terms of such approvals and, as a result, we are unable to market or manufacture
our products in those countries, it would have an adverse effect on our business, financial condition and results
of operations.
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We intend to selectively pursue Paragraph IV filing opportunities in the United States, which may not
be successful, may result in extensive and expensive litigation which we may not be successful in
defending, and which may adversely affect our business, prospects, results of operations and financial
condition.

A Paragraph 1V filing in the United States is made when an ANDA applicant believes its product or the
use of its product does not infringe on patents or where the applicant believes that such patents are not
valid or enforceable. If successful, Paragraph IV filings enable the filer to launch the product in the United
States prior to the expiry of the patent and could include the grant of an exclusivity period. These products
are often difficult and expensive to manufacture. Innovators will often seek to restrict or will challenge the
grant of a successful Paragraph IV filing which, if determined against the ANDA applicant, may result in
expensive litigation.

We may elect to market a generic product before any court decision is rendered or while an appeal from a
lower court decision is pending. If the final court decision is adverse to us, we could be required to cease
sales of the infringing products and face substantial liability for patent infringement. These damages may
be significant as they may be measured differently in various jurisdictions, including by royalties on our
sales or by the profits lost by the patent owner. As of the date of this Draft Red Herring Prospectus, we have
made 29 Paragraph 1V filings, of which eight have resulted in litigation of which four are currently pending.
For further details please refer to the chapter “Outstanding Litigation and Material Developments” on page
398.

We continue to evaluate product opportunities involving non-expired patents going forward and this could
result in patent litigation, the outcome of which may adversely affect our business, prospects, results of
operations and financial condition.

Decreased opportunities to obtain U.S. market exclusivity products may adversely affect our revenues and
profits.

Our ability to achieve continued growth and profitability through sales of generic pharmaceuticals is
dependent on our success in challenging patents, developing non-infringing products or developing products
with increased complexity to provide opportunities with U.S. market exclusivity or limited competition. The
failure to continue to develop such opportunities could adversely affect our sales and profitability.

To the extent that we succeed in being the first to market a generic version of a product, and particularly if
we are the only company authorized to sell during the 180-day period of exclusivity in the U.S. market, as
provided under the Hatch-Waxman Act, our sales, profits and profitability can be substantially increased in
the period following the introduction of such product and prior to a competitor’s introduction of an equivalent
product. Even after the exclusivity period ends, there is often continuing benefit from being the first generic
product in the market.

However, the number of significant new generic products for which Hatch-Waxman exclusivity is available,
and the size of those product opportunities, has decreased in recent years. Additionally, increasingly we share
the 180-day exclusivity period with other generic competitors, which diminishes the commercial value of the
exclusivity.

The 180-day market exclusivity period is triggered by commercial marketing of the generic product or, in
certain cases, can be triggered by a final court decision that is no longer subject to appeal holding the
applicable patents to be invalid, unenforceable or not infringed. However, the exclusivity period can be
forfeited by our failure to obtain tentative approval of our product within a specified statutory period or to
launch a product following such a court decision. The Hatch-Waxman Act also contains other forfeiture
provisions that may deprive the first “Paragraph IV’ filer of exclusivity if certain conditions are met, some of
which may be outside our control. Accordingly, we may face the risk that our exclusivity period is forfeited
before we are able to commercialize a product and therefore may not be able to exploit a given exclusivity
period for specific products.

Significant portion of our sales in the United States are from our top five customers and our top five
products.

Sales to our top five customers accounted for a majority of our total sales in the United States for fiscal year
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2015. If these customers stop or reduce purchases of products from us, it could adversely affect our business,
financial condition and results of operations.

Additionally, sales from our top five products contributed a significant portion of our total sales from the
United States. Any reduction in the sales of any of these products could have an adverse effect on our business,
financial condition and results of operations.

We participate in a competitive tender process for supply to various government agencies, private entities
and institutions. We may face an inability to successfully obtain tenders in the future, which would impact
our revenues and profitability and the tenders we have successfully obtained may be withdrawn in the
future.

We participate in a competitive tender process for supply to various government agencies, private entities
and institutions. If we are unable to successfully win tenders, our future revenues and profitability may suffer.
Additionally, for any reason, if we are disqualified from the tender process by a government agency, we may
automatically be disqualified by other central and state government agencies.

Difficulties in integration of any businesses in our recent or any future acquisitions could result in
operating difficulties and adversely affect our business, results of operations and financial condition.

As part of our growth strategy, we seek to rely on inorganic growth and intend to continue to evaluate potential
acquisition opportunities. We have, in the past, evaluated and executed strategic acquisitions in India and
abroad. For details, please refer to the chapter “Our Business”. Some of the terms under which we make
some of our acquisitions may contain onerous obligations, and there can be no assurance that we will be able
to comply with such obligations.

There can be no assurance that we will be able to realize synergies and the benefits from our acquisitions.
Acquiring companies or assets based outside of India involves additional risks, including those related to
integration of operations across different cultures and languages, currency risks and the particular economic,
political and regulatory risks associated with specific countries. Additionally, the anticipated benefit of many
of our future acquisitions may not materialize. If we are unsuccessful in smoothly integrating an acquired
company or asset, our business, financial condition and results of operations may be adversely affected.
We may consider making additional acquisitions in the future to expand our business. Identifying suitable
acquisition opportunities can be difficult, time consuming and costly. Our inability to identify suitable
acquisition opportunities, reach agreements with such parties or obtain the financing necessary to make such
acquisitions could adversely affect our future growth. The rapid pace of technological development in the
pharmaceuticals industry and the specialized expertise required makes it difficult for any single company to
develop a broad portfolio of products.

In addition, the process of integrating an acquired company, business or technology is risky and may create
unforeseen operating difficulties and expenditures, including:

e unanticipated capital requirements;
e initial acquisition structure may not be tax efficient;
e the incurrence of debt, contingent liabilities or amortisation expenses or write-offs of goodwill;

o difficulties in integrating the operations, technologies, research and development activities, personnel
and distribution, marketing and promotion activities of acquired businesses;

o ineffectiveness or incompatibility of acquired technologies and manufacturing practices;
e additional financing required to make contingent payments;

e unavailability of favourable financing for future acquisitions, due to factors such as a negative impact on
credit rating;
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e make certain earn-out payments;

e potential loss of key employees of acquired businesses and cultural challenges associated with integrating
employees from the acquired company into our organization;

¢ inability to obtain the necessary regulatory approvals, including those of the competition authorities, in
countries in which we seek to consummate acquisitions;

o inability to maintain the key business relationships and the reputations of acquired businesses;
e responsibility for liabilities of acquired businesses;

e diversion of management’s attention from other business concerns;

e increased regulatory scrutiny; and

o inability to maintain our standards, controls, procedures and policies, which could affect our ability to
assess the effectiveness of our internal control structure and procedures for financial reporting and
increased fixed costs.

Our international operations expose us to complex management, legal, tax and economic risks, which
could adversely affect our business, results of operations and financial condition.

For fiscal year 2015, 25.3% of net consolidated revenue from operations was derived from our international
operations.

Additionally, the accounting standards, tax laws and other fiscal regulations in the jurisdictions we operate in
are subject to differing interpretations. Differing interpretations of tax and other fiscal laws and regulations
may exist within various governmental ministries, including tax administrations and appellate authorities,
thus creating uncertainty and potential unexpected results. Due to our limited operating history in these
international jurisdictions, the applicability of the different accounting and taxation standards are subject to
complex interpretation and as a result we may be exposed to risks as a result of non-compliance with such
standards. The degree of uncertainty in tax laws and regulations, combined with significant penalties for
default and a risk of aggressive action by various government or tax authorities, may result in our tax risks
being significantly higher than expected. Any of the above events may result in an adverse effect on the
business, financial condition and results of operations.

In addition, we may face competition in other countries from companies that may have more experience
with operations in such countries or with international operations generally. We may also face difficulties
in integrating new facilities in different countries into our existing operations, as well as integrating
employees that we hire in different countries into our existing corporate culture.

If we do not effectively manage our international operations and the operations of these Subsidiaries, it
may affect our profitability from such countries, which may adversely affect our business, results of
operations and financial condition.

Stricter marketing norms prescribed by a new code of conduct in India for companies doing business in
the pharmaceuticals industry could affect our ability to effectively market our products which may affect
our profitability.

In December 2014, the Department of Pharmaceuticals, Ministry of Chemicals and Fertilizers of the
Government of India announced details of the Uniform Code of Pharmaceutical Marketing Practices
(“UCPMP™), which became effective across India from January 1, 2015. This code of conduct for marketing
practices for the Indian pharmaceutical industry is expected to be voluntarily adopted by pharmaceutical
companies for a period of six months (extended by a further period of two months) after which it would be
reviewed by the Government.

The UCPMP amongst other things provides detailed guidelines about promotional materials, conduct of
medical representatives, physician samples, gifts and relationships with healthcare professionals. For
example, under the UCPMP, pharmaceutical companies may not supply or offer any gifts, pecuniary
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advantages or benefits in kind to persons qualified to prescribe or supply drugs. Further, the managing director
or the chief executive officer of the company is responsible for ensuring adherence to the UCPMP and a self-
declaration is required to be submitted by the managing director or the chief executive officer within two
months of the closure of every financial year to the industry association.

Although these guidelines are voluntary in nature, they may be codified in the future and we may have to
spend a considerable amount of time and resources to conform to the requirements of the UCPMP.

This Draft Red Herring Prospectus includes some sales, market share and other financial information
relating to our operations, products and therapeutic areas that is sourced from IMS Health, which may
follow a different methodology for determining sales revenues from the manner in which sales revenues
are recognised in our financial statements.

In this Draft Red Herring Prospectus, we have included some sales, market share and other financial
information relating to our operations, products and therapeutic areas that is sourced to IMS Health, a
healthcare information and consulting service provider. For instance, please refer to the chapter “Our
Business”. IMS Health computes sales revenues for the sales of various pharmaceutical products based on
their research on sales of products in certain pharmaceutical markets and in relation to specific geographic
areas. The methodology for computation of sales revenues by IMS, including for our products, is different
from the methodology we adopt for the recognition of revenue from the sales of our various products.
Accordingly, the sales, market share and other financial data sourced to IMS may not accurately reflect our
revenues, results of operations and financial results for the products/therapeutic areas covered.

We are yet to receive certain registrations in connection with the protection of our intellectual property
rights, especially trademarks relating to our products. Such failure to protect our intellectual property
rights could adversely affect our competitive position, business, financial condition and profitability.

We have applied for certain registrations in connection with the protection of intellectual property rights,
including patents and trademarks, which are currently pending. The registration of any intellectual property
right is a time-consuming process, and there can be no assurance that any such registration will be granted.
For details please refer to the chapter “Licenses and Approvals” on page 435. In the absence of such
registration, competitors or other companies may challenge the validity or scope of our intellectual property.
Unless our trademarks are registered, we may only get passing off relief for our Trademarks, if used by others,
which could materially and adversely affect our brand image, goodwill and business. Similarly, in case our
patents are rejected, our competitors may start marketing the products resulting in us losing out on market
share and first mover protection, which could adversely affect our competitive position, business, financial
condition and profitability.

Further, if any of our unregistered trademarks are registered in favour of a third party, we may not be able to
claim registered ownership of such trademarks, and consequently, we may be unable to seek remedies
for infringement of those trademarks by third parties other than relief against passing off by other entities.
Our inability to obtain or maintain these registrations may adversely affect our competitive business position.

If we inadvertently infringe on the patents of others, our business may be adversely affected.

We operate in an industry characterized by extensive patent litigation. Patent litigation can result in
significant damages being awarded and injunctions that could prevent the manufacture and sale of certain
products or require us to pay significant royalties in order to continue to manufacture or sell such products.
While it is not possible to predict the outcome of patent litigation, we believe any adverse result of such
litigation could include an injunction preventing us from selling our products or payment of significant
damages or royalty, which would affect our ability to sell current or future products or prohibit us from
enforcing our patent and proprietary rights against others. The occurrence of any of these risks could
adversely affect our business, financial condition and results of operations. For further details please refer
the chapter “Outstanding Litigation and Material Developments” on page 398.

Patent laws allowing innovator companies to extend their patents could delay the introduction of generic
products and adversely affect our business.

In many countries, patent holders have the option of extending the terms of their patents. The United
States Patent and Trademark Office allows companies to extend the terms of their patents to make up for
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the time lost while awaiting USFDA approval. The USFDA also allows for exclusivity to be extended
if special studies are done in identified populations, such as paediatric studies. Companies are also known
to make additional patents publicly known close to patent expiry of a molecule, which effectively extends
the patent life and delays competition. If a company introduced, authorized or assisted another company to
bring an authorized generic to the market, then the appeal of a product for which we intend to file a patent
challenge may be reduced. The extension of patent terms or the extension of exclusivity in the marketplace
by these or other means may delay our introduction of generic products and may adversely affect our
business.

If we cannot respond adequately to the increased competition we expect to face, we will lose market
share and our profits will decline, which will adversely affect our business, results of operations and
financial condition.

Our products face intense competition from products commercialized or under development by competitors
in all of our therapeutic areas. We compete with local companies in India, multi-national corporations
and companies in the countries in which we operate.

If our competitors gain significant market share at our expense, particularly in the therapeutic areas in which
we are focused such as anti-infectives, gastro-intestinal, pain and analgesics and vitamins, minerals and
nutrients, our business, results of operations and financial condition could be adversely affected. Whilst
we are a leading pharmaceutical company in India, we intend to expand internationally. Many of our
competitors may have greater financial, manufacturing, research and development, marketing and other
resources, more experience in obtaining regulatory approvals, greater geographic reach, broader product
ranges and stronger sales forces. Our competitors may succeed in developing products that are more effective,
more popular or cheaper than any we may develop, which may render our products obsolete or uncompetitive
and adversely affect our business and financial results.

Our business faces competition from manufacturers of patented brand products who do not require any
significant regulatory approvals or face barriers to enter into the generics market for the territories where the
brand is already approved. These manufacturers sell generic versions of their products to the market directly
or by acquiring or forming strategic alliances with our competitors or by granting them rights to sell.
Any failure on our part to gain an advantage could adversely affect our profitability and results of operations.

We also operate in a rapidly consolidating industry. The strength of combined companies could affect our
competitive position in all of our business areas. Furthermore, if one of our competitors or their customers
acquires any of our customers or suppliers, we may lose business from the customer or lose a supplier
of a critical raw material, which may adversely affect our business, results of operations and financial
condition.

Changes in technology may render our current technologies obsolete or require us to make substantial
capital investments.

Our industry is continually changing due to technological advances and scientific discoveries. These
changes result in the frequent introduction of new products and significant price competition. If our
pharmaceutical technologies become obsolete our business and results of operations could be adversely
affected. Although we strive to maintain and upgrade our technologies, facilities and machinery consistent
with current national and international standards, the technologies, facilities and machinery we currently
use may become obsolete. The cost of implementing new technologies and upgrading our manufacturing
facilities could be significant, which could adversely affect our business, results of operations and financial
condition.

The products that we commercialize may not perform as expected which could adversely affect our
business, financial condition and results of operations.

Our success depends significantly on our ability to commercialize new pharmaceutical products in India and
across various markets around the world. Commercialization requires us to successfully develop, test,
manufacture and obtain the required regulatory approvals for our products, while complying with
applicable regulatory and safety standards. In order to develop a commercially viable product, we must
demonstrate, through extensive developmental studies that the products are safe and effective for use on
humans. Our products currently under development, if and when fully developed and tested, may not perform
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as we expect, necessary regulatory approvals may not be obtained in a timely manner, if at all, and we
may not be able to successfully and profitably produce and market such products.

If our research and development efforts do not succeed, this may hinder the introduction of new products,
which could adversely affect our business and results of operations.

In order to remain competitive, we must develop, test and manufacture new products, which must meet
regulatory standards and receive requisite regulatory approvals. To accomplish this, we commit
substantial effort, funds and other resources towards research and development. Our ongoing investments
in new product launches and research and development for future products could result in higher costs
without a proportionate increase in revenues. Delays in any part of the process, our inability to obtain
necessary regulatory approvals for our products or failure of a product to be successful at any stage and
therefore not reach the market could adversely affect our goodwill and affect our operating results. We may
or may not be able to take our research and development innovations through the different testing stages
without repeating our research and development efforts or incurring additional amounts towards such
research. Additionally, our competitors may commercialize similar products before us.

Our success depends on our ability to retain and attract key qualified personnel and, if we are not able to
retain them or recruit additional qualified personnel, we may be unable to successfully develop our
business.

Our business and operations are led by a highly qualified, experienced and capable management team,
comprising scientists, engineers and management school graduates, the loss of whose services might
significantly delay or prevent the achievement of our business or scientific objectives. Competition among
pharmaceutical companies for qualified employees is intense, and the ability to retain and attract qualified
individuals is critical to our success.

Further, the members of our management team and other key personnel are employed pursuant to customary
employment agreements, which may not provide adequate incentive for them to remain with us or adequately
protect us in the event of their departure or otherwise. If we lose the services of any of the management team
or key personnel, we may be unable to locate suitable or qualified replacements, and may incur additional
expenses to recruit and train new personnel, which could adversely affect our business operations and affect
our ability to continue to manage and expand our business. Furthermore, as we expect to continue to
expand our operations and develop new products, we will need to continue to attract and retain experienced
management and key research and development personnel.

We have entered into a number of related party transactions, which may be on less favourable terms for
the Company.

We have entered into transactions with our key management personnel, relatives of key management
personnel, Promoters and certain group entities. While we believe that all related party transactions that we
have entered into are legitimate business transactions there can be no assurance that we could not have
achieved more favorable terms if such transactions had not been entered into with related parties.
Furthermore, it is likely that we will continue to enter into related party transactions in the future. There can
be no assurance that these or any future related party transactions that we may enter into, individually or in
the aggregate, will not have an adverse effect on our business, financial condition, results of operations and
prospects. Further, the transactions we have entered into and any future transactions with our related parties
have involved or could potentially involve conflicts of interest which may be detrimental to our Company.
For further details regarding our related party transactions, please refer to “Financial Statements - Restated
Standalone Statement of Related Party Transactions” on page 271.

Our performance may be adversely affected if we are not successful in assessing demand for our products
and managing our inventory.

We evaluate our production requirements based on anticipated demand based on forecasted customer order
activity for our products. Our inventory balances of materials is influenced by our production requirements,
shelf life of the raw materials, expected sourcing levels and changes in our product sales mix.

It is important for us to anticipate demand for our products and any failure to anticipate, identify, interpret
and react on the basis of anticipated/ desired demand or our failure to generate consumer acceptance or
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recognition of our new products, could lead to, among others, reduced demand for our products, which can
adversely affect our results of operations.

Efficient inventory management is also a key component of the success of our business, results of operations
and profitability. To be successful, we must maintain sufficient inventory levels to meet demand for our
products, without allowing those levels to increase to such an extent that the costs associated with storing and
holding the inventory adversely affects our results of operations. If our raw materials purchase decisions do
not accurately predict sourcing levels or our expectations about demand for our products are inaccurate, we
may either not be able to manufacture products to service the demands, resulting in us having to cede market
share to competitors or would have to take unanticipated markdowns or impairment charges to dispose of the
excess or obsolete inventory, which can adversely affect our results of operations.

If any third parties on whom we may rely for clinical trials do not perform their obligations as contractually
required or as we expect, and do not comply with GCP and/or GLP we may not be able to obtain regulatory
approval for or commercialize our products.

We depend on independent clinical investigators, contract research organizations and other third-party service
providers to conduct clinical trials and pre-clinical investigations of our new products and expect to continue
to do so. We rely on such parties for the successful execution of our clinical trials, but we do not control many
aspects of their activities. Third parties may also not complete activities on schedule or may not conduct our
studies in accordance with applicable trial, plans and protocols. Nonetheless, we would be responsible for
confirming that each of our clinical trials is conducted in accordance with its general investigational plan and
protocol. If third parties fail to carry out their obligations, product development, approval and
commercialization could be delayed or prevented or an enforcement action could be brought against us.

Our reliance on these third parties does not relieve us of our responsibility to comply with the regulations and
standards of in India and abroad related to good clinical practices. In particular, these third party
manufacturers and service providers must comply with GCP and GLP and their failure to do so could result
in warning or deficiency letters from regulatory authorities, which could interfere with or disrupt their ability
to complete our studies on time, thereby affecting our product approval process or even forcing a withdrawal
of our product which may adversely affect our business, financial condition and results of operations.
Timely and successful implementation of our contracts, including our business arrangements, depends on
our performance and, for certain contracts, cooperation from our sub-contractors. Delay or failure in the
implementation of our contracts, whether on our part or on the part of a sub-contractor, may adversely
affect our business, financial condition and results of operations.

Our contracts with our partners require us to supply our products, or require our partners to supply us their
products, in compliance with specific delivery schedules. Our, or their, failure to adhere to contractually
agreed timelines may have the following consequences:

o delayed payment to us for our products;

e liquidated damages may become payable by us;

e performance guarantees may be invoked against us;

e claims may be brought against us for losses suffered as a result of our non-performance;

e our clients may terminate our contracts;

e disruption in manufacturing schedule;

e increase in cost; and

e damage to our reputation.

Our failure to deliver or receive our products on a timely basis or at all could adversely affect our business,
financial condition and results of operations.
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Our licensing and supply agreements with partners contain provisions that require us to provide such
partners with certain quantities of our products. Any interruption in the supply by third party suppliers of raw
materials, or any disruptions in production at our manufacturing facilities, could adversely affect our ability
to supply certain quantities of our products and result in a breach of our contractual obligations with such
partners.

Moreover, for certain contracts, we sub-contract part of the work to sub-contractors and distributors by using
these sub-contractors to process packaging materials and complete contract manufacturing. For such contracts,
the performance of the contract for our client or distributor depends partly on our performance and partly on that
of our sub-contractors. Delay or failure on the part of a sub-contractor to complete its work, for any reason,
could also result in one or a number of the above listed consequences. Additionally, our subcontractors may not
have adequate financial resources to meet their indemnity obligations to us. The occurrence of any of these
possibilities may adversely affect our business, financial condition and results of operations.

Our results of operations are subject to risks arising from exchange rate fluctuations.

Although our Company’s reporting currency is Indian Rupees, we transact a significant portion of our
business in several other currencies. Revenues attributable to sales outside of India were ¥9,569.6 million and
represented 25.3% of our consolidated revenue from operations (net) for fiscal year 2015. Substantially all of
our non-Indian revenue is denominated in foreign currencies, primarily United States Dollars. Additionally,
we also procure a portion of our raw material requirements outside India and, as a result, incur such costs in
currencies other than Indian Rupees. Further, we continue to incur non-Rupee indebtedness in the form of
external commercial borrowings and other foreign currency denominated borrowings, which creates foreign
currency exposure in respect of our cash flows and ability to service such debt. We are thus exposed to
exchange rate fluctuations due to the revenue that we receive, raw materials that we purchase and our
financing arrangements that are denominated in currencies other than the Indian Rupee.

We may require additional financing for our business operations, including for our Subsidiaries, and the
failure to obtain additional financing on terms commercially acceptable to us may adversely affect our
ability to grow and our future profitability. Further, fluctuations in interest rates could adversely affect
our results of operations.

We may require additional capital for our business operations. The actual amount and timing of our future
capital requirements may differ from estimates as a result of, among other things, unforeseen delays or cost
overruns in developing our products, changes in business plans due to prevailing economic conditions,
unanticipated expenses and regulatory changes. To the extent our planned expenditure requirements exceed
our available resources, we will be required to seek additional debt or equity financing. Additional debt
financing could increase our interest costs and require us to comply with additional restrictive covenants in
our financing agreements. Additional equity financing could dilute our earnings per Equity Share and your
interest in the Company, and could adversely impact our Equity Share price.

Our ability to obtain additional financing on favorable terms, if at all, will depend on a number of factors,
including our future financial condition, results of operations and cash flows, the amount and terms of our
existing indebtedness, security, general market conditions and market conditions for financing activities
and the economic, political and other conditions in the markets where we operate.

We cannot assure you that we will be able to raise additional financing on acceptable terms in a timely
manner or at all. Our failure to renew arrangements for existing funding or to obtain additional financing
on acceptable terms and in a timely manner could adversely impact our capital expenditure, our business,
results of operations and financial condition.

Further, an increase in the interest rates on our existing or future debt will increase the cost of servicing
such debt. We have entered into certain interest rate hedging transactions in connection with such debt and
we may continue to enter into interest hedging contracts or other financial arrangements in the future to
minimize our exposure to interest rate fluctuations. We cannot assure you, however, that we will be able to
do so on commercially reasonable terms or that any such agreements we enter into will protect us fully against
our interest rate risk. Any increase in interest expense may have an adverse effect on our business prospects,
financial condition and results of operations.
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may limit our ability to expand our business and our flexibility in planning for, or reacting to, changes in
our business and industry.

We have entered into agreements for short-term and long-term loans and other borrowings. Some of these
agreements contain requirements to maintain certain security margins, financial ratios and inter alia contain
restrictive covenants relating to issuance of new shares, changes in capital structure, making material changes
to organizational documents, implementing any expansion scheme, incurring further indebtedness and
making investments over certain thresholds. Furthermore, some of our financing arrangements specify that
upon the occurrence of an event of default, the lender shall have the right to, inter alia, cancel the outstandin